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FIRE INQUIRY UNCERTAIN 


COMMITTEE MAY BE DROPPED. 


Election of Democratic Majority in 
New York Legislature Changes 
Complexion of Investigation. 


There are many indications that the 
recent election in New York State, 
which resulted in giving the Demo- 
cratic party majorities in both the 
Senate and the Assembly, will have a 
considerable influence on the work of 
the Legislative Investigating Committee 
which is scheduled to take up the sub- 
ject of fire insurance. There has been 
some criticism of lack of progress 
made in the legislative bribery fea- 
tures of the committee’s work, and it 
has been accused of “killing time” 
until after election. 

The committee will hold its first ses- 
sion since election on Friday, and the 
insurance fraternity will watch the 
proceedings with much more interest 
than heretofore. The hearings will be 


devoted to a continuance of the legis- | 
the vigor | 
with which the committee tries to push | 


lative bribery inquiry, but 
through its work will, it is expected, 


give some cue to the extent it will go 


into fire insurance when it gets around | 


to that part of its program. It is ad- 
mitted now that little if anything can 
be accomplished in the fire insurance 
inquiry before the legislature’ con- 
venes, the first Wednesday in January. 
Certainly, the fire insurance compa- 
nies will not be able to place in the 
hands of the committee all of the in- 
formation which it has asked them to 
supply in advance, and which presum- 
ably is to form the basis of a large 
part of its investigation into that sub- 
ject. The data which Albert W. Whit- 
ney, the committee’s actuary, has 
asked for, would require months to 
compile, and if the committee depends 
upon this information for its future ef- 
forts the investigation will drag out 
interminably. Mr. Whitney requires 
statistics regarding about thirty differ- 
ent classifications covering a period of 
three years and comprising the amount 
of insurance, premiums, losses, loss 
ratio, burning ratio for each of these 
classes of risks and covering the en- 
tire country. There is also required 
the amount at risk and premiums re- 
ceived in certain portions of the con- 
gested districts of New York, Philadel- 
phia, and Chicago. As the information 
called for is not that customarily com- 
plied by the companies, it will require 
special work, a considerable expendi- 
ture of money, and will take much 
time. 

It is by no means certain, however, 
that the committee will be continued. 
Few expect that the new legislature 
will permit the present committee with 
its Republican majority and its practi- 

(Continued on page 11.) 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Conflagration surp 

Net Surplus over all Habilities and reserves... . 


$27 307,672 
14,924,836 
1,200,000 
11,182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 


Inland Transportation Risks 





North British 
and Mercantile 


Established 1809 





Entered United States 


1866 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











JANUARY ist, 1911 


Will open several states 


Assets more than - ° 
Insurance in force more than 


Income more than 


W. C. BALDWIN, President 





The Pittsburgh Life & Trust Company 


Do you want a General Agency ? 


S 
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Address Home Office, Pittsburgh, Pa. 


23,000,000 
75,000,000 
4,000,000 
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SPECIAL JOINT LIFE POLICY 


LOW RATE OF 


PREMIUM. 


Contract of Travelers Contains Disa- 
bility Feature and Provision for 
Change if Desired. 


A contract that is attracting a great 
deal of life 
Insur- 
extreme 

issued. 
5 (equal 
life $32.- 


fifteen 


attention is the new joint 


policy issued by the Travelers 
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low rate at which the policy is 


The rates per thousand at 
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W. 0. BLANEY’S DEATH. 


Third Vice-President of John Hancock 
Mutual Passes Away at 
Boston. 


Viliam O. Blane; l j 
lent of the John Hancock itual Life, 
lied at his home in Boston on Satur- 
day last Mr Blaney was born at 
Bristol, Maine, July lt 1841, so that 
he was in hi was promi- 
nently I i 


presi- 


s 70th year 
identified in financial and busi- 
in Bostor In 1869 he be- 
member of e Bost Corn 
Exchange, now ymmercial 
Exchange, an ted 
president I 200 he elected 
’ Bank 
eight 


ness circies 


came a 
its 
president 


after 
years 


serving 





S. M. Folsom 
general agent of Northwestern 
Mutual Life for Southern California, 
with headquarters at Los Angeles. He 
will cover rn, San Ber- 
nardino and other counties south, this 
territory having been released by Smith, 
Thomas & Thomas, general agents at 
San Francisco. Mr. Folsom was former- 
ly district agent for the Company at 
Albuquerque, New Mexico 


has been 
the 


appointed 


Obispo Kern 
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forms of policies for two lives based 


on $1,000 insurance is as follows: 
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1 5 20 23.43 52.23 39.11 32.80 96.62 63.01 47.04 
2 1.1 21 23.84 52.81 39.54 33.18 96.66 63.08 47.15 
3 1.6 22 24.27 53.42 40.01 33.58 96.72 63.15 47.26 
4 2.2 23 24.74 54.04 40.50 34.00 96.77 63.22 47.38 
5 2.8 24 25.23 54.70 41.01 34.45 96.84 63.30 47.52 
6 3.5 25 25.75 55.3 41.54 34.92 96.91 63.40 47.66 
7 4.1 26 26.29 56.11 42.10 35.40 96.98 . 63.50 47.82 
N 4.8 27 26.88 56.86 42.68 35.92 97.07 63.61 47.99 
9 5.5 28 27.48 57.64 43.30 36.47 97.17 63.74 48.19 
10 6.3 29 28.14 58.47 43.94 37.04 97.27 63.89 48.39 
11 7.0 30 28.83 59.31 44.61 37.64 97.38 64.04 48.62 
2 7.8 31 29.56 60.21 45.31 38.27 97.51 64.21 48.88 
13 8.6 32 30.34 61.14 46.06 38.94 97.66 64.41 49.16 
14 9.4 33 31.16 62.11 46.84 39.65 97.82 64.63 49.47 
15 10.2 3 32.03 63.13 47.65 40.38 98.00 64.86 49.82 
16 11.0 35 32.96 64.18 48.51 41.18 98.19 65.13 50.20 
17 11.9 36 33.94 65.29 49.39 42.00 98.42 65.46 50.61 
18 12.8 37 34.99 66.44 50.35 42.88 98.66 65.82 51.08 
19 13.6 38 36.11 67.64 51.33 43.81 98.93 66.22 51.59 
20 14.5 39 37.29 68.90 52.38 44.80 99.24 66.66 52.15 
21 15.4 40 38.55 70.21 53.48 45.84 99.57 67.15 52.79 
22 16.3 41 39.90 71.58 54.64 46.96 99.95 67.68 53.48 
23 17.2 42 41.33 73.01 55.87 48.15 100.38 68.29 54.26 
24 18.2 43 42.85 74.50 57.16 49.41 100.84 68.94 55.10 
25 9.1 44 44.47 76.06 58.52 50.76 101.34 69.66 56.05 
26 20.1 45 46.22 77.72 59.97 52.21 101.93 70.48 57.09 
27 21.0 46 48.16 79.42 61.62 53.85 102.57 71.38 58.25 
28 21.9 47 50.25 81.23 63.38 55.63 103.28 72.37 59.54 
29 22.9 48 52.47 83.12 65.23 57.53 104.07 73.48 60.97 
30 23.8 49 54.85 85.10 67.22 59.57 104.95 74.70 62.55 
31 24.8 50 57.40 87.19 69.34 61.77 105.93 76.07 64.30 
32 25.7 51 60.13 89.57 71.60 64.15 107.07 77.58 66.26 
33 26.7 52 63.06 92.06 74.04 66.72 108.34 79.27 68.44 
3 27.7 53 66.21 94.71 76.65 69.51 109.75 81.14 70.85 
35 28.7 54 69.59 97.51 79.46 72.52 111.32 83.21 73.49 


55 73.23 100.49 82.49 75.81 113. 85.53 76.43 
56 77.14 103.66 85.78 79.38 115.00 88.13 79.67 
57 81.35 107.04 89.33 83.26 117.16 91.03 83.23 
58 85.88 110.66 93.19 87.49 119.56 94.25 87.16 
59 90.78 114.54 97.39 92.10 122.24 97.83 91.48 
60 96.95 118.72 101.97 97.12 125.23 101.81 96.22 


Where Ages Differ. 

An explanation as to the method of 
finding the rate where ages differ is as 
follows: 

To find the Joint Life rate on two 
parties 40 and 30 years of age respec- 
tively on the Ordinary Life Form—sub- 
tract the younger age from the older, 
the difference in this case being 10. In 
the column headed “Addition to 
Younger Age,” opposite “Differences in 
Ages,” at 10, we find 6.3. Ading 6.3 
to 30 years (the younger age) we find 
36.3 as the two equal ages. That is, as 
far as the Joint Life premium is con- 
cerned, the premium for two lives aged 
36.3 years each is the same as for two 
lives aged 40 and 30 respectively. 

By interpolation the required Ordi- 
nary Life rate at these ages is found to 
be $34.26 per $1,000.00. Thus, the rate 
for two equal ages 37 and 37 is $34.99. 
The rate for two equal ages 36 and 36 
is $33.94. This difference is $1.05. In 
multiplying $1.05 by .3 we obtain $.63, 
which must be added to the rate for 
equal ages 36 and 36, $33.94 in order to 


AGENTS IN CONVENTION. 





Field Men of Southwestern Life As- 
semble in Dallas—Addressed by 
Officials. 





Agents of the Southwestern Life of 
Dallas, Texas, met recently in annual 
convention at the Southland Hotel 
where covers were laid for 100. 

An interesting feature not on the 
program was the presentation by C. A. 
Wheeler, of Paris, on behalf of the field 
force of the Company of a handsome 
watch charm to T. W. Vardell, vice- 
president of the Company. 

An address of welcome was deliver- 
ed by J. Howard Ardrey and responded 
to by G. A. Bodenhein. 

Henry D. Lindsley, president of the 
Company, responded to the toast “Our 
Company,” during which he reviewed 
what had been achieved during the 
past seven years and outlined detail 
plans for progress in future. 

Vice-President Vardell discussed field 
conditions during which he enthused 
those present with the great possibili- 
ties for the future. 


obtain the rate for equal ages 36.3; the 
result is $34.26. 

An extra premium of $2.00 per 
$1,000.00 on Ordinary Life contracts will 
be charged to female risks. 

Policy Values. 

No extended insurance values are 
given in these policies and the com- 
pany will refuse to issue same where 
one of the partners proves to be a sub- 
standard risk. We give herewith a 
schedule of the cash and paid-up values 
on ordinary life and twenty payment 
life policies respectively at age 35: 





WANTED---General Agent---For 
Pennsylvania 
THE INDUSTRIAL CENTRE OF THE WORLD 


IF YOU ARE THE MAN 
WE HAVE THE OPPORTUNITY 


“LET US GET TOGETHER” 
Address 


** Pennsylvania ”’ 


care The Eastern Underwriter 


105 William Street, New York City 








1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 
Assets December 31, 1909 \ é ‘ i ; 
Surplus, 1909 < ‘ ‘ « - . i 
GROWTH UNPARALLELED 


$8,580, 830.58 
1,174,606. 34 





$1,001,409.00 $ 27,775.00 
cccccesees 1,023,700,.00 th 161.00 
knbdionusde sip natipassdene ks abn salmpaiesandee sudan taliiaeien 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 
1231 State Life Building 


. 
meee & = A 











Ord. L. Ages 36-36 20 P.L. Ages 35-36 | 





A $32.96 $41.18 

S.A 17.14 2.41 

Q 8.73 10.91 

3 25 53 46 150 
4 40 79 72 200 
5 55 107 96 250 
6 69 32 123 300 
7 85 160 151 350 
8 102 189 180 400 
9 119 217 210 450 
10 137 246 241 500 
11 156 275 273 550 
12 175 303 307 600 
1 196 33 343 650 
14 219 367 379 700 
15 242 398 418 750 
16 264 427 461 800 
17 287 456 506 850 
18 310 484 555 900 
19 334 513 606 950 
20 358 541 662 1000 
25 465 647 718 
30 569 736 772 





Making Large Increases. 





The business of the Southern States 
Life of Atlanta is decidedly pleasing to 
the management and friends of the 
company. During the month of August 
the production showed an increase of 
51 per cent. as compared with the 
similar month of last year, 100 per 
cent. increase for September and 87 
per cent. increase in October. The 
slogan is for 100 per cent. increase dur- 
ing November. 

This sterling Company is making 
substantial progress meriting the pat- 
ronage of the people in the States in 
which it transacts business by fair 





CERTIFICATE OF DEPOSIT. 








Received of Great Southern Life Insurance Company 
Five HUNDRED THOUSAND DOLLARS ($500,000.00) 
_—————> IN APPROVED SECURITIES =———————— 


THiS DEPOSIT 1S MADE IN COMPLIANCE WITH THE PROVISIONS OF CHaPTER!IO8 
Section 38 INSURANCE LAWS OF THE STATE OF TEXAS WHICH REQUIRES THAT THE 
AMOUNT DEPOSITED MUST BE MAINTAINED SO LONG AS THE COMPANY SHALL HAVE 
OUTSTANDING ANY LIABILITY TO ITS POLICY-HOLDERS 


Austin, TEXAS. SEPTEMBER 20",/910 ) Veen 
st. c 


Cassi Em Cerra org 
WE OFFER $100.00 IN CASH PRIZES 


for the best original stories illustrating the benefits and advantages of our New Monthly 
Income Policy. We want agents to sell this New Policy. Full particulars furnished 
on request. Address, 

. O. S. CARLTON, Vice-President, Chronicle Bldg., Houston, Texas 
J. S. RICE, President J. T. SCOTT, Treasurer 


“It is the largest company ever organized in Texas and the most successful.’’-—COMMERCIAL 
AND FINANCIAL WORLD, New York, July 16, 1910. 


























treatment and good values. 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 





Mutual Life Agents-Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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LIGHT TURNED ON KIGHT 


DECEIVING THE POLICYHOLDER. 








Analysis of Argument Against Limited 
Payment Life Contracts—Points 
Suppressed. 





In our last issue we pointed out some 
of the fallacies involved in Kight’s 
analysis and proposed reformation of a 
20-year endowment policy. We now 
take up his description of and advice 
concerning a 20-payment life. He states 
his case as follows: 

Illustration Number Two. 
Na 
For $5,000, Dated Nov. 20, 1905. 
mium $159.15. Age 25. 

This is a Whole Life Contract limit- 
ed to twenty annual premiums. Upon 
the payment of the premiums in full 
* the insured will have paid the Com- 
pany an amount sufficient to maintain 
the full risk to age 96, and in the event 
of death occurring prior ‘to this age the 
beneficiary will not receive all the as- 
surance paid for. 

When this contract was entered into 
the Company could have given a con- 
tract for an annual premium of $85, 
which would protect the insured as 
long as protection was required, and 
when no longer required receive a set- 
tlement in cash. Or for the same pre- 
mium of $159.15 the insured might have 
purchased a policy for $9,360, which 
could be maintained as long as protec- 
tion is needed—then cash out. 

Should insured continue this contract 
in its present form until November 20, 
1925, and accept a paid-up policy for 
35,000, he will have but $2,605 net in- 
surance left in the contract, for he 
must leave with the Company his guar- 
anteed cash equity of $2,395 in order to 
make it a paid-up policy, and to assist 
the Company in paying the death loss, 
so-called dividends, etc. 

This cash left with the Company is 
not insurance, but is cash and belongs 
to insured, whether in his hands or in 
the hands of the Company. If contin- 
ued as a paid-up policy, this net insur- 
ance will cost insured $119.75 in loss 
ef interest on his cash left with the 
Company, which makes a rate of about 
$46 per M., less dividends, if any. 

Reformation. 

The cost of protection being entirely 
out of proportion to the protection re- 
ceived, insured is not warranted in con- 
tinuing this contract after Nov. 2, 1910, 
at which time he should ask for his 
cash equity of $380, together with the 
so-called dividends and discontinue. 

If it is desired to maintain a $5,000 
estate, he should buy at once a Policy 
for $4,620 for an annual premium of 
$92.40 and after Nov. 20, 1910, use the 
interest worth of his $380 cash which 
is, at 5 per cent., $19 to reduce this 
premium to $73.40. This will give the 
same estate of $5,000; $380 cash, and 
a $4,620—new Policy that can be main- 


Pre- 


tained as long as protection is needed 
and when not needed cash out. 

This plan will make an annual saving 
of $104.75 less dividends, if any. 

The Same Old Story. 

In discussing the Kight company’s 
proposal to reform the Twenty Payment 
Life issued at age 25, practically the 
same criticisms apply as were urged 
in the case of his proposed reformation 
of the endowment policy. He proposes 
to the insured that he surrender his 
Twenty Payment Life policy, after he 
has carried it for five years, for its cash 
value of $380, and then to purchase at 
his advanced age a Non-participating 
Ordinary Life policy for $4,620 at a 
yearly premium of $92.40. He omits to 
call attention to the fact that the in 
sured would have to pay the proposed 
premium for his remaining lifetime, 
while the policy which he is advised to 
surrender would be paid-up in fifteen 
years. True, he advises that the “new 
policy can be maintained as long as 
protection is needed and when not need- 
ed cash out.” For example, he might 
cash out fifteen years hence, but the 
“gbstractor” fails to tell him that the 
cash he would then receive would be 
but a fraction of what his present pol- 
icy would allow him. 

Suppresses Other Important Facts. 

Again, in advising him to surrender 
his $5,000 policy, he does not tell him 
that he will thereby sacrifice the sur- 
plus which has accrued during the five 
years. Had the insured taken an ordi- 
nary life policy five years ago, he would 
have had a very different policy from 
the Twenty Payment Life in the respect 
that it would have called for premiums 
during his remaining lifetime instead of 
for twenty years, and would have pro- 
vided for much smaller cash values; 
and yet, both policies being issued at 
the same age, the one would have been 
virtually the mathematical equivalent 
of the other, taking the benefits and ad- 
vantages of each into account. But 
when a policy of either kind has been 
earried for five years, or for even a 
much briefer period, the insured cannot 
cancel the same and start over again at 
his advanced age on any plan whatever, 
except at a great sacrifice. This would 
be true even if he had received his divi- 
dends yearly, but in the present instance 
Kight advises him to cancel a policy 
without pointing out that he would 
thereby sacrifice five years’ surplus ac- 
cumulations. 

Ownership of Cash Value. 

In his description of the policy Kight 
tells the insured that, because his poli- 
cy at the end of twenty years would 
have a cash value of $2,395, he will be 
losing 5 per cent. interest on the lat- 
ter sum if he continues the policy in 
force. This reasoning is utterly falla- 
cious. He states that the cash value 
“belongs to the insured.” This is a 
loose statement which even many in- 
surance men are accustomed to make. 
It is not true. The cash value named 
in the policy does not belong to the in- 
sured, but to the company. He has en- 


tered into a contract with the company 
to carry him for $5,000 of insurance as 
long as he lives, with the provision 
that after twenty years no further pre- 
miums will be required of him. Neces- 
sarily, in order to enable it to fulfil 
that contract, the company accumu- 
lates a reserve from the premiums the 
insured is paying, to enable it to carry 
the contract through the whole period 
of life, even after premiums are no 
longer received, and after the cost of 
protection has greatly increased. Inas- 
much, however, as the insured may 
tire of his contract later, or may con- 
sider that he no longer needs protec- 
tion, it is provided in the contract that 
he may cancel the same at the end of 
twenty years and receive in considera- 
tion thereof the sum of $2,395. That 
money will be his when he surrenders 
the contract, but it is not his now, and 
cannot be his as long as that contract 
is in force. 

Compared With Purchase of Home. 

The contract provides for a cash 
surrender value of $380 at the end of 
five years. This $380 is not the insur- 
ed’s money, but the company’s money. 
As in the case of any other year, the 
cash value can become the property of 
the insured only when he surrenders 
his contract. He might have entered 
into a contract to purchase a home on 
similar terms. After such a contract 


is executed and he begins to make his. 


yearly payments thereon, he reads a 
provision therein that, if he tires of his 
deal, he can give up the property and 
receive for his equity a certain sum, 
the amount increasing with each year. 
That sum which he may receive on 
cancelling his contract is not his now, 
but belongs to the party who sold him 
the property. It cannot belong to the 
purchaser so long as the latter holds 
the property, but he knows that he can 
make it his by surrendering the prop- 
erty. Although he may surrender the 
home at any time and receive a speci- 
fied amount in cash, he is not losing 
the interest on that cash so long as he 
enjoys the use of the property. It is 
precisely the same in the case of a life 
insurance policy. He is enjoying the 
use of $5,000 insurance—protection for 
his family to that amount; and the 
mere fact that the contract provides 
that he may cancel that insurance and 
dispense with the protection to his 
family, and in consideration thereof re- 
ceive the amount of the cash value 
named in the contract, it does not fol- 
low that he is losing the interest on 
that cash value. The cash value is not 
his, and cannot be his so long as he 
enjoys the insurance protection afford- 
ed by the contract. 
For What Company Is He Working? 
Kight proposes that the insured sur- 
render his policy for $380 and take out 


a new non-participating ordinary life 
for the balance—$4,620—at an annual 
premium of $92.40. Why an annual 


premium of $92.40? That is at the rate 
of $20 per $1,000 of insurance, and the 
insured is now thirty years of age. 


Why does Kight recommend that he 
buy a policy for that specific premium 
of $92.40, when he could buy it in more 
than one company for much less? He 
can, for example, buy it in one of the 
strongest and best stock companies in 
the country for a premium of $90.14 
the first year, instead of $92.40, and the 
premium in each year thereafter would 
be only $78.87, while Kight recom- 
mends that he take a policy at a premi- 
um of $92.40. Obviously, there is some- 
thing back of this. The specific rate 
named indicates that some particular 
company is concerned in the transac- 
tion. For what company is Kight 
working? If he is working in the in- 
terest of the insured, it is his duty to 
recommend to him the lowest non-par- 
ticipating rate obtainable (if he recom- 
mends non-participating insurance at 
all), provided that the company offer- 
ing the lowest rate is at the same time 
thoroughly sound and reliable. In this 
case, as stated, no better company 
could be had; at the same time, the 
same company referred to, which 
would furnish an ordinary life policy 
at age 30 at a much lower rate than 
Kight proposes, would not for an in- 
stant advise the insured to surrender 
his present policy in order to comply 
with Kight’s advice and take a new 
policy on the non-participating ordi- 
nary life plan at his advanced age, 
even at that very low rate. The com- 
pany would not advise this because it 
deals honestly with the insuring pub- 
lic, and it would be too great a sacri- 
fice on the part of the insured to sur- 
render his existing policy on the terms 
proposed. 

The facts above set out clearly show 
that Kight is not working in the inter- 
est of the insured, but is wilfully de 
ceiving him. It is incredible that he 
should not know that he is not advis- 
ing him as to the best terms upon 
which he might procure non-participat- 
ing insurance, if he intends to procure 
non-participating insurance, and it is 
incredible that he does not know that, 
in any event, it is to the detriment of 
the insured to cancel his present policy 
on the terms proposed. If Kight does 
not know this, his ignorance is such as 
to unfit him totally for a counselor of 
the insured. 





Sought Secret Information. 





Claiming that R. P. Thompson, an in- 
surance and bond broker, with offices 
at 66 Broadway had paid two clerks of 
the Equitable Life $100, besides fur- 
nishing them with theatre tickets, pay- 


ing for dinners, etc., in order to obtain 
for him the addresses and names of 
persons whose policies in the Equitable 


had lapsed, Gerald F. Prophy in charge 
of the Bureau of Revivals of the Soci- 
ety, caused his arrest under the law 
which makes it an offense for any per- 
son to influence agents, employes or 
servants by gift or gratuity in relation 
to their master’s employment. Thomp- 
son was found guilty and fined $100. 
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JOHN F. DRYDEN, President 


twenty and twenty-five years. 
good is the master of his own future. 


he Prudential Has Hundreds of Men 


in its service who have represented it ten, fifteen, 
The man who makes 


Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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PROVIDENT LIFE AND TRUST 


ADOPTS NEW TABLE OF RATES. 








Conservative Old Company Enjoys Fine 
Record—liIts Dividend Payments. 





From the United States Review we 
cull the following, relative to the new 
rates of the Provident Life & Trust of 
Philadelphia: 

A very important step was recently 
taken by the Provident Life and Trust 
Co., of this city, long recognized as one 
of the most conservative life insurance 
companies of the country, when it 
adopted a new table of rates on the or- 
dinary life plan, which shows a materi- 
al reduction of premiums on this plan 
and fixes the whole life rates of the 
Provident considerably lower than those 
of any other participating company do- 
ing a general business. The only legal 
reserve company with lower participat- 
ing ordinary life rates is the Presby- 
terian Ministers’ Fund, also of this city, 
and which, as is well known, confines 
its business to ministers Presbyterially 
governed, and because of the fact that 
it employs no agents, is able to quote 
rates slightly under these new rates of 
the Provident. The new Provident 
rates for $1,000 are as follows: 


Age. Yearly. Half Yearly. Quarterly 
Le $16.60 $8.55 $4.36 
BE eatesews 17.05 8.78 4.48 
Be seenesas 17.50 9.01 4.59 
OO x6 wens 18.00 9.27 4.73 
Be decessus 18.50 9.53 4.86 
OP eaeewe - 19.00 9.79 4.99 
MEE 19.50 10.04 5.12 
ree 20.05 10.33 5.26 
eee 20.60 10.61 5.41 
BP xsivvnnes 21.20 10.92 5.57 
Be cccceces 21.80 11.23 5.72 
ere 22.45 11.56 5.89 
Oe ase cane 23.10 11.90 6.06 
Me avacmes 23.85 12.28 6.26 
Se atvcwdes 24.65 12.69 6.47 
ee 25.45 13.11 6.68 
We seeacuen 26.30 13.54 6.90 
BY ecneine 27.20 14.01 7.14 
eee 28.15 14.50 7.39 
OF itancees 29.20 15.04 7.67 
eee 30.25 15.58 7.94 
. eecrrers 31.40 16.17 8.24 
err 32.60 16.79 8.56 
he 33.85 17.43 8.89 
Oe tien widow 35.15 18.10 9.23 
Se cake eareienata 36.50 18.80 9.58 
ee 37.95 19.54 9.96 
ST teicneds 39.55 20.3 10.38 
OD scexewes 41.25 21.24 10.83 
a eesswen 43.10 22.20 11.3 

OF pcreiawe 45.10 23.23 11.84 
DA. aka hewlew 47.20 24.31 12.39 
tied acl 49.35 25.42 12.95 
OP keaus.aun 51.60 26.57 13.55 
De stevuwcs 54.00 27.81 14.18 
DP tctenwes 56.50 29.10 14.83 
_ ee 59.25 30.51 15.55 
De wswyaues 62.20 32.03 16.3 

ee 65.45 33.71 17.18 
CPE 68.95 35.51 18.10 
A eee 72.7 37.44 19.08 
Sstcenkas 76.70 39.50 20.13 
Be a.csnnds 80.90 41.66 21.24 
De chaaota 85.25 43.90 22.38 
OA. ét0 nemo $0.00 46.35 23.63 
OO stieraves 95.00 48.93 24.94 


Provident Life & Trust Dividends. 

In connection with the above new 
rates, some figures recently made pub- 
lic by J. Thomas Moore, superintendent 
of agencies, showing the dividends paid 


Plan Big Meeting. 





The Association of Life Insurance 
Presidents proposes to make the fourth 
annual meeting which will be held at 
the Hotel La Salle, Chicago, Friday 
and Saturday, December 9th and 10th, 
one of the most interesting and im- 
portant held thus far. Invitations are 
being sent out to companies not hold- 
ing membership in the organization, 
the idea being to make the effect gen- 
eral in its application. 


| 
on paid-up policies where original pol-| 
icies had been issued prior to 1903, the 
basis being 4 per cent., will be of in- 
terest. They follow: 
Annual Dividends Paid in 1910 on Full| 

Paid Policies, 4 Per Cent. Reserve 
Basis—Per $1,000. 


Attain’d Attain’d Attain’d 

Age. Divi’'d age Divi'd Age Divi'd 
31 .$5.09 53....$8.09 75....$14.67 | 
32 5.17 54.... 8.32 76.... 15.00] 
$8.... 626 86...6 S86 T1..6< Wee 
34.... 5.34 56.... 8.80 78.... 15.64 


$6... B48. 87.655 OME. Te ces 15.96 | 
36.... 5.52 58.... 9.30 80.... 16.27} 


37.... 5.62 59.... 9.56 81.... 16.58 
38.... 5.72 60.... 9.84 82.... 16.87 | 
39.... 5.82 61....10.12 88.... 17.13 | 
40.... 6.92 62....10.41 84.... 17.37| 
4) 6.02 63....10.71 85.... 17.60 
42 6.13 64....11.02 86.... 17.83 
43 625 65....11.34 87.... 18.05 
44.... 638 66....11.66 88.... 18.27| 
45.... 6.52 67....11.99 89.... 18.49 
16 6.68 68....12.32 90.... 18.75 
47 6.86 69....12.66 91.... 19.00 | 
48.... 7.05 70....12.99 92.... 19.30 
49.... 7.24 71....13.33 98.... 19.60] 
B0.... 7.44 72....1366 94.... 19.95 | 
51.... 7.65 72....14.00 95.... 20.35 
62.... 786 74....14.33 


Continuing, Mr. Moore says: “We, of 
course, have no ten payment or limited 
payment life policies that have reached 
their full paid period on 3% per cent. 
basis. However, on paid-up policies 
(31% per cent.) we would, on our present 
dividend basis, pay as per the following 
table: 

Annual Dividends Paid in 1910 on Full 

Paid Policies, 3144 Per cent. Reserve 

Basis—Per $1,000. 





Attain’d Attain’d Attain’d 

Age Divi'd Age Divi’d Age Divi’d 
31....$6.99 53...$10.43 75....$17.93 | 
22.... 7.08 54....10.69 76.... 18.26] 
33.... 7.19 55....10.96 77.... 18.58| 
rh: ae ee. a eee 
35.... 7.40 67....11.52 79.... 19.21] 
oc: TH. 68..5.4388 O.... 
$7.... 7.62 69....12.13 81.... 19.86] 
38.... 7.74 60....1245 82.... 20.18] 
S.0.1418 @..417 6... Se 
6... 80. 6...48R 84....- 30561 
41..-6 014 GB....38.86 95.... SE08) 
“....408 0...3882 C6... BS 
13 8.43 65....14.17 87... 22.03 | 
14 8.59 66....14.53 88.... 22.41 

45.... 8.76 67....14.91 89.... 22.72 | 
16 8.93 68....15.29 90.... 22.97] 
47 9.11 69....15.67 91.... 28.3 

48.... 9.30 70....16.06 92.... 23.96 
49.... 9.50 71....16.45 98.... 24.23 
50 9.72 72....16.84 94.... 24.57 
| 9.94 73....17.22 95.... 24.94 

52....10.18 74....17.58 





“TAPPING THE TILL.” 





In sending for policy loan papers a 
policyholder writes, “I dislike to ‘tap 
the till,’ but it seems necessary.” This 
man has the right idea. He realizes 
that to encumber his policy is borrow- 
ing from his widow, and he does so only 
as a last resort, after his credit at the 
bank has been exhausted, as well as 
every other source of capital. He knows 
what he is about and will strain every 
nerve to replace the money, if only $50 
at a time. Perhaps, however, he does 
not know that the Company is now al- 
lowing him 4% per cent. interest on the 
value of his policy and that it is better 
than a bond or a mortgage paying him 
414 per cent., because in addition it car- 
ries certain valuable privileges and ben- 
efits and could not be replaced on as 
favorable terms. So, being wise, he 
keeps his policy intact and obtains his 
necessary funds elsewhere if he can. 
If he cannot, if he is forced to use his 
policy as collateral, he recognizes that 
it is a temporary loan, pays the interest 
and finally repays the loan. Business 
men often put up their bonds or stocks 
as collateral for a loan, but without 
ever thinking of selling them, especially 
when they could never replace them on 
as favorable terms. Therefore he does 
rot make the mistake of thinking that 
because encumbered with a loan he 
might as well surrender at a loss and 
take a new policy on some cheap 
plan.—Field Notes, published by North- 
western Mutual Life. 












BANK Tae EL Bel 


HOME OFFICE 


Fifth Floor, Tacoma Building, Chicago 
The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 


field for you—MR. AGENT 


WHY don’t you write the Company AT ONCE? 








PROSPEROUSLY BUSY! 


Our agencies are steadily increasing this year’s lead over the 


figures of our high record in 1909. 


Our agents are prosperously busy. 
surance and our unequaled Continuous Monthly Income policy 
they are reaching and satisfying the public and liberally re- 


warding themselves. 


Inquiries invited from delivering producers. 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 


With Business Life In- 











The Northwestern 
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Mutual Life Insurance Co. business are shown by the following per- 
"Expenses Mortality 
of Milwaukee 1905 12.15 67 473 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8S. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For fan baying bo oo 
1905 - - - $90,334.038 It is capable of easy demonstration that 
The North 
1906 - - - 98,568,452 ingure i ae a a é 
ae e Northwestern’s new (1910) polie 
1907 ¥ 102,283,634 contract with its Dividend Options, Phid-ny 
1908 . . - 109,685,428 and Endowment Options, Options of Settle- 
1909 - £ - 118,716,188 ment and the Premium Loan features. 
slips Issues Partnership and Corporation In- 
Each year larger than any in the surance. Z . 
previous history of the Company. ie er information or an Agency, 
E : H. F. NORRIS, 
Commenced Business 1858. Superintendent of Agencies. 
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Personal and Family 
Insurance Combined 


No trouble to get a hearing with this policy. 


something more than life insurance. 


booklet and agency terms. 


Write 
Address 


It’s 
for 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
OF PHILADELPHIA 


L. G. FOUSE, President 





MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 





in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 


opportunities for advantageous posi- 
tions. Inquire NOW. 








UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 
THORNTON CHASE, 
Supt., 405 Exch., Bldg., Los Angeles, Cal. 
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ST. LOUIS, U. S. A. 


Write today for the 


new GUARANTEED 


MONTHLY SALARIED BOND CONTRACT. 


Something entirely new 


tial 


in the agency line, providing 
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for the present and guaran- 
OR LIFE. Policy contracts 


sell at sight. There's an opening for you. 


MASSEY WILSON 
President 


J. L. BABLER 
Genl. Mgr. of Agencies 
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PLAUSIBLE BUT MISLEADING 


RESERVE AN ACTUAL LIABILITY. 








Average Amount Per Policy in Force 
Does Not Indicate Relative 
Strength. 





Agents of a prominent company are 
much given to citing its relatively large 
reserves as proof of its superior strength. 
By dividing the total reserves by the 
amount of insurance in force it is found, 
according to the figures of 1909, that 
the company in question has an average 
reserve of $334.37 for every thousand 
dollars of outstanding insurance. Few 
if any other companies have sq large 
an amount proportionally, whence the 
agent of the company referred to argues 
that they are of inferior strength. Many 
a solicitor, when confronted with this 
proposition, is for the moment puzzled. 
Inasmuch as an accumulation of assets 
equal to the reserve liability is essential 
to safety, he is likely to think that the 
larger the reserve itself, the stronger 
the company; but the strength of a life 
insurance company is not measured by 
the relative amount of reserve held by 
it, but by the margin of assets common- 
ly called surplus, which it holds in ex- 
cess of that reserve. 

Keep in mind the nature of the re- 
serve. It represents simply the accumu- 
lated deposits made by policyholders. 
These deposits, to the extent at least 
of the “cash value,” may be withdrawn 
by the policyholders at any time. In 
this respect they are like the deposits 
held by a bank. In other words, the re- 
serve is a _ liability—the amount of 
money which the company owes its 
policyholders, and the latter may at any 
time withdraw. The deposits of a bank, 
though they may run into millions, do 
*ot mean strength, for the reason that 
they belong to the depositors and may 
be withdrawn at will. The strength of 
a bank or life insurance company is 
measured by its surplus, or the amount 
of funds which it holds in excess of 
deposits and other liabilities. 

Point out to the prospect that the re- 
serve is an actual liability of the com- 
pany. If he does not understand this, 
turn to any insurance report and show 
him the statement of assets and lia- 
bilities. He will always find the re- 
serves placed in the latter class. Then 
show him that these reserves are liabil- 
ities because the individual policyholders 
may call for them at any time, just as 
the depositors of a bank may withdraw 
their deposits. Ask the agent of the 
company in question whether it is as 
strong now as it was five years ago. 
Then, to show him the absurdity of his 
claims, point out that in 1905 it had 
an average reserve of $346.82 for each 
outstanding $1,000.00 of insurance, 
against only $334.37 to-day. He will 
scarcely like to admit that it is declining 
in strength at that rate. 





SUCCESSFUL SALESMANSHIP. 





Persistency in “Seeing” People Brings 
Reward in All Branches of 
Business. 





Among great life insurance field lead- 
ers it is a recognized fact that to at- 
tain the largest measure of swecess, a 
salesman must see the most people pos- 
sible. This is because a person does 
not know who is a prospect without an 
interview with the object of securing 
the name on the dotted line. In this 
connection, an article recently appear- 
ed in the New York Sun on salesman- 
ship, which emphasizes this feature. It 
is as follows: 

“To sell things they must be brought 
to people’s attention, and the common 
way of doing this is by advertising; but 
if a man has no place of business, and 
no stock except what he can carry 
around, why, then he must sell by per- 
sonal presentation; the secret of suc- 
cess in this sort of calling lying in keep- 
ing going till you find the person that 
wants what you have to sell.” 

The speaker was a man selling slip- 


pers, nothing but slippers, of which he 
had as many pairs as he could carry 
comfortably. To a novice it might seem 
that you might walk the streets all day | 
and never find anybody that wanted to | 
buy a pair of slippers, but the slipper | 
man knows better. 

“There are always some people want- | 
ing slippers. They may be far apart | 
and I may have to call on many people 
to find them, but I know that if I keep 
going I shall get them. So I keep go- 
ing; into houses, offices, stores; I may 
meet the man that wants slippers, needs 
a pair at the psychologic moment when 
he wants to buy, when his feet are tired 
and the slippers look good to him and 
he thinks he’ll take a pair home or put 
them right on now. In such a case it 
is easy to sell, but obviously I wouldn’t 
have hit him at that time or any other 
if I hadn’t kept going. I may have tried 
forty people before I came to him and 
sold none. Suppose I had quit on forty 
—-suppose I had said then ‘What’s the 
use? Nobody wants slippers,’ as any- 
body might be tempted to say. But I 
know that there are people who do 
want slippers, and I know that the per- 
son that wants them may be the very 
next man. 

“So I keep right along, not seeing how 
few people I- can see in a day, but how 
many, and there lies the secret of suc- 
cess in selling slippers. It is as true, 
is it not, in yours, or in any other 
calling?” 





PROSPERITY IN THE SOUTH. 





Outlook Promising for Life Insurance 
Workers—Unprecedented Crop 
Returns. 

A special of the Atlantic National 
Fire, of Macon, Ga., in a letter to the 
agents of the company calls attention 
to the glowing prospects of Southern 
insurance men as a result of unprece- 
dented crop returns for 1910. He says 
everything points to a general advance 
in industrial and commercial enter- 
prises throughout the South, together 
with a movement to conserve its re- 
sources. Of the crop conditions, he 

states: 

“With a grain crop this year aggregat- | 
ing 1,000,000,000 bushels or more, with 
a cotton crop which will bring into the | 

| 
| 





South between $900,000,000 and $1,000,- 
000,009, with a total value of agricul- 
tural products of this year running be- 
tween $2,750,000,000 and $3,000,000,000, 
the South will have by far the largest 
income ever received by it from agri- 
culture 

“As late as 1900 the total value of the 
South’s agricultural products was $1,- | 
271,000,000. ‘The output this year will | 
be largely double that amount. Con- 
trast the figures of 1910 with the total | 
of 1890, of $773,000,000, and we get a 
fair conception of the wonderful advance 
made by the agricultural interests of 
this section in the last twenty years. 

“This year’s cotton crop will exceed 
by $150,000,000 to $200,000,000 the total 
value of the agricultural products of the 
South in 1890. This year’s grain crop 
will exceed the total value of all its 
agricultural products in 1890. Possibly | 
the magnitude of this year’s farm-prod- 
uct value will be better grasped from | 
the simple statement that they exceed 
by at least $200,000,000 the total value 
of all farm crops in the United States 
in 1890.” 





TO ENTER NEW MEXICO. 





Prudential Makes Application—Will 
Appoint John W. Mayes Manager 
at Santa Fe. 

The Prudential Insurance Company 
has applied for permission to do busi- 
ness in New Mexico, having filed the 
customary papers with the proper offi- 
cials. When. license has been granted, 
which is expected in a few days, the 
Company will establish an agency at | 
Santa Fe with John W. Mayes in charge | 
as manager. Mr. Mayes has had con-| 
siderable experience in the life insur- | 
ance business, principally with ad 
| 


Northwestern Mutual Life. 





Our Stock Option Policy Sells Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 





WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Bidg., Pittsburgh, Pa. 





National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 
JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 
FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 


JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 





re re rae $47,490,998.98................ Gain, 167% 
Liabilities .............. $41,661,130.12................ Gain, 162% 
TTT ee $ 6,829,868.86................ Gain, 211% 
Insurance.............. $161,423,115.00................ Gain, 79% 


Absolute Security and Economy “of Management 








John Langham, Jr., President Joseph L. Durkin, Secretary Edward P. Madden, Treasurer 


The Home Life Insurance Company of America 


INCORPORATED 1899 
Policy contracts contain General Agents and 


the 
DISABILITY CLAUSE 


Non-Participating Rates 


District Managers who 
can produce men and 


business can secure a 





««Ground - Floor’’ con- 


Guaranteed Annual Bonuses of 
tract. 


20 Per Cent. of Premiums 
EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 








ADDRESS 


M. LALLY, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 








WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY ” 
care of THE Eastern UNDERWRITER 
105 William Street, New York City 
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JOINT LIFE POLICIES 


SOME MARKED DISADVANTAGES. 





Death of One Member Terminates the 
Contract—Premium Rates 
Higher. 





(Contributed.) 

The importance of “business insur- 
ance” is rapidly gaining general recog- 
nition. In many instances, where two 
or more partners are taking protection 
for the benefit of the firm, a Joint Life 
is proposed for the reason that the de- 
sired protection can apparently, be pro- 
cured on that plan for a smaller outlay. 
It is true that two or more partners 
ean carry a Joint Life for a somewhat 
smaller sum than a separate policy on 
each member of the firm would cost; 
but it does not follow that the Joint 
Life is the cheaper. In fact, the Joint 
Life does not meet the requirements in 
full and if it costs less it is only be- 
cause it is worth less. Let us assume 
that the firm consists of three mem- 
bers. A Joint Life would require a 
smaller premium than a separate poli- 
cy on the life of each member, but the 
comparative disadvantages of such a 
contract are many. When a member 
of the firm dies, the Joint Life policy 
matures and is paid. The remaining 
members are no longer insured and a 
new policy must be taken at their ad- 
vanced ages. Besides the higher pre- 
mium required a graver difficulty may 
arise. It is not at all certain that both 
remaining members of the firm, or 
even either of them, is now insurable. 
It may be impossible to obtain business 
protection now, but had the firm car- 
ried a single policy on each life, the 
death of one member would not have 
terminated the insurance on the other 
two lives. 

Suppose again that one member of 
a firm retires. In that case, it will he 
difficult to adjust the interests of the 
several members in the Joint Life 
policy carried by the firm. It may be 
surrendered for its cash value, which 
is always at a sacrifice, and a division 


of the proceeds can then be made, 
while the remaining members may 
take out a new policy, provided they 


are still insurable. Some other adjust- 
ment of the insurance may perhaps be 
effected with the company, but it will 
involve more or less difficulty and ex- 
Had the firm carried a separ- 
ate policy on each member, the retir- 
ing member could continue his own in- 
surance with a change of the benefici- 
ary, and the adjustment of the several 
interests in the policy would be very 
easily made. 

Or suppose that a new member is to 
be admitted to the firm. He could not 


pense. 


become a party at an existing Joint 
Life contract. The firm might take a 
new policy on his own life,. but it 
would at least complicate matters to 
be carrying a Joint Life on several 


members of the firm and a single poli- 


ey on another member. From every 
point of view, a separate policy on the 
life of each member of the firm is 
greatly preferable to a Joint Life. 

Suppose that the proposition is for 
a Joint Life on man and wife. If either 
party is declined, the agent’s efforts, 
temporarily at least, are balked. It 
would be decidedly better to write a 
policy on each life and get a settle- 
ment; and thus escape the necessity ‘of 
doing the work over again. 





Set Him “Afire.”’ 

It not infrequently happens that a 
man is unaware of the possibilities for 
success in his make-up, because they 
are allowed to remain dormant. Once 
kindled no obstacles are allowed to in- 
terfere with progress. An incident il- 
Iustrating this point is told by E. G. 
McCormack, assistant general manager 
of the Reliance Life, in the following: 

“Tt recall one year when I was in the 
field we had a severe drought, and I 
only had $20,000 to my credit of the 
$100,000 which was required to attend 
the meeting. I had sixty days left to 


qualify. I received a letter from an 
officer of the company stating that he 
had been looking over my business for 
the year and was very sorry he would 
not see me at the meeting. The letter 
set me ‘afire,’ and I wired him as fol- 
lows: ‘I will be at the meeting; why 
will you not be there?’ I immediately 
went out after them and worked as I 
had never worked before. I succeeded 
in closing nearly every man I went 
after. Why? Because I had on so much 
steam that they could not stop me.” 





MICHIGAN LICENSE. 
Franklin Life Privileged to Write in 
Peninsular State—Statement 
By Secretary. 


RECEIVES 


We are advised by Henry Abels, 
seeretary of the Franklin Life of 
Springfield, that the Michigan Insurance 
Department has issued the Company a 
new license to do business in that 
State. Speaking of the incident which 
prompted Mr. Barry to notify the Com- 
pany that a new license would be 
necessary following the consolidation 
of the Franklin Life and the La Salle 
Life, Mr. Abels says: 

“Shortly after the consolidation Mr. 
Barry called our attention to the fact 
that the attorney-general of his State 
held that the consolidated Company 
was technically a new corporation and 
that as such it would be required to 
have a new license to enable it to trans- 
act business in the State. 

“T called on the Commissioner with 
reference to the matter and he in- 
formed me that under a ruling of the 
Department an examination of the 
Company would be required before con- 
sidering application for new license, or 
the Department would have to be fur- 
nished with a copy of the report of a 
recent examination made by our home 
Department. Upon learning from me 
that the Illinois Department was then 
making an examination of the Com- 
pany, he stated that the matter woula 
be allowed to rest until that examina- 
tion was completed and a report of it 
filed with him, and that in the mean- 
time the Company could continue trans- 
acting business in Michigan, which it 
has done, 

“The examination by the Illinois De- 
partment consumed more time than we 
expected, but when finished a report of 
it was filed with the Michigan Depart- 
ment and a new license has been is- 
sued to the Company authorizing it to 
transact business in Michigan. 

“I merely write this in explanation 
because of the apparent misunderstand- 
ing which has existed with reference 
to the attitude of the Michigan Depart- 
ment.” 





Colonial Life Notes. 





The latest changes reported by the 
Colonial are: Appointments to assist- 
ancies, C. Johnntges, Williamsburg; B. 
Zoeb, Trenton; J. G. Seidenglenz, Tren- 
ton; W. Gross, Yonkers: W. F. Stock, 
Atlantic City; A. G. Porter, West Phila- 


delphia; P. Kruger, North Philadel- 
phia; P. P. Denault, West Philadel- 
phia; W. J. Rabinowitz, Jersey City 


Heights; J. Goldberg, Jamaica. J. L. 
Hargreaves appointed to the manager- 
ship of Newark: A. J. Dressel, assistant 
manager, Freehold, promoted to the 
managership of Orange. 

The industrial managerial leadership 
is held by J. MecNiece, of Hoboken. 


After him may be mentioned: J. S. 
Hoge, Atlantic City: F. Rosen, New 
Brunswick; D. Reinharz, Mt. Vernon: 


EE. J. Kester, Allentown. The ordinary 
leaders among the managers are: L. 
Janson, Williamsburg: L. S. Brown, 
Pittsburg: W. J. Burn, Brooklyn: J. Me- 
Niece, Hoboken; P. Hughes, New York. 

G. Shuttleton, of Brooklyn, leads the 
assistancy staff in respect of ordinary, 
and after him may be mentioned: J. 
Doran, Williamsburg; J. l.. McMahon, 
New York; J. N. Hebendahl, New | 
Brunswick: M. H. Kasindorf, Wil-| 
liamsburg. Assistant M. Weindler, of | 
Hoboken, holds the industrial record, | 


ALCHOLIC BEVERAGES. 
Medical Examiners Should Give Com- 
panies Benefit of Knowledge Re- 
garding Habits of Applicant. 

Dr. Whitfield Harral, medical direc- 
tor of the Southwestern Life of Dallas, 
has addresed a communication to the 
medical examiners of the Company on 
the question of alcoholic beverages 

which is as follows: 

“One of the most important duties of 
the medical examiner is to ascertain 
and report, without offending, the hab- 
its of an applicant regarding the use 
of alcoholic beverages. Such terms as 
‘temperate,’ ‘Occasionally,’ ‘moderately,’ 
‘social drinker,’ ‘very rarely,’ convey no 
definite information, and necessitate 
correspondence. 

“Be specific and state what the ap- 
plicant drinks: How much and how 
often. ‘Ten drinks a day,’ ‘two drinks 
a week,’ ‘not over one glass of beer a 
month,’ are statements that indicate 
something definite. It is some times 
very difficult to obtain the truth from 
an applicant, either on account of his 
desire to overstate facts or conceal 
them. 

“Two types of hazard are repre- 
sented: One the steady drinker, the 
other the periodical drinker. The first 
shows the result in organic changes, 
chiefly in the kidneys and liver. In 
the other these changes do not occur so 
early, but the effect on the nervous sys- 
tem is marked, and the added moral 
and accident hazard is very great. The 
lives of such individuals are shortened, 
aud hence are not desirable. 

“Neison’s table shows the influence 
of alcohol upon the expectancy at va- 
rious ages to be as follows: 


Age. Intemperate. General. 
20 15.5 44.2 
30 13.8 36.5 
40 11.6 28.8 
50 10.8 21.2 
60 8.9 14.3 


“From the above you will note that 
the expectancy of the alcoholic is only 
one-third of the general at age 20, 
while at 60 it is nearly two-thirds. 

“The examiner should give the Com- 
pany the benefit of his knowledge re- 
garding the thabits of an applicant, no 
matter how much at variance the same 
may be with the applicant’s own state- 
ments.” 





The Cherokee Insurance Company, 
recently formed upon a legal reserve 
basis at Rome, Ga., to write industrial 
iife insurance, is getting underway and 
its management is confident that the 
execution of plans already determined 
upon will secure to the office an at- 
tractive line of business. 





An effort to organize the Atlanta Na- 
tional Life Insurance Company is being 
made at Atlanta, Ga. 
followed by M. Cafiero, Brooklyn; R. J. 
brown, Bridgeton; J. N. Hebendahl, 
New Brunswick; W. T. Sye, Norristown. 

Agent R. V. Curry, of Hoboken, heads 
the list in industrial. Next to him are: 
F. J. Molesky, Allentown; A. Newman, 
Trenton; A. H. Jesowski, McKeesport: 
J. Brender, Hoboken. The leading 
agent in ordinary is A. Tiedemann, of 
Brooklyn. Following him are: R. V. 
Curry, Brooklyn; F. Tybesky, North 
Philadelphia; A. M. Butterwock, Allen- 
town; R. Froemel, Newburgh. 








1860 50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets..... siseedeve $23,626,018.63 
Liabilities (including Dit- 
vidend Endowment 
Fund)............+.. 21,858,691.52 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 








GOOD 
AGENTS 


FIND 
The Union Central Life 


Insurance Company 
Of Cincinnati, Ohio 


A Good Gompany 


JESSE R. CLARK, President or 
ALLAN 


Address: | WATERS, Sup’t of Ag’ts 








HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 














Liberal Contracts = 





TEXAS 


The Best Life Insurance Field in the Country 


Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 


The Best Company for Policyholders and Agents 


: Fair Treatment 


Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 
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VALUES AGENCY|ORGANIZATION 


SELECTION. 





CARE NEEDED IN 





Lack of Energy and Courage the Cause 
for Many Failures Among 
Solicitors. 





Never before ‘have companies realized 
the value of an agency organization 
to a greater degree than at present. 
It is true that the standing of the com- 
pany as regards net cost to the as- 
sured, liberality in guarantees, policy 
provisions, privileges, etc., fair treat- 
ment of policyholders, etc., has much to 
do with success attained, but making 
due allowance for this, the fact re- 
mains that agents are needed to secure 
business. In its official organ for No- 
vember the Northwestern Mutual Life 
states that the company takes more 
pride in its agency organization “than 
in any other feature of its business, ex- 
cept in its results to policyholders.” 
Notwithstanding that the company has 
always made a good showing in the 
payment of dividends to policyholders, 
the great need for an agency organiza- 
tion is recognized. The following, 
taken from the article referred to is 
interesting, not only as a testimonial to 
the worth of the agent, but also as 
pointing out some .essentials to suc- 
cess in canvassing: 

Good Living for All. 

“On October 1 the Northwestern’s 
splendid agency force was composed of 
105 general agents and 4,435 agents and 
sub-agents holding contracts and prop- 
erly licensed. That this is a first-class 
fighting machine is evident from the re- 
sults shown in the year’s work; that 
it is loyal to the whole organization 
was proven by the solid and unbroken 
phalanx presented to all opposing 
forces during the “revolution” and the 
splendid business done when the pro- 
ductiveness of other agency organiza- 
tions was halted. The Company's 
agency organization, in which it takes 
more pride than in any other feature 
of its business, except its results to 
policyholders, has produced an increase 
in new business every year for a long 
time, and these results have been se- 
cured in a proper way, that is, the busi- 
ness has been written at moderate ex- 
pense, free from questionable methods 
and at 100 cents on the dollar. Among 
the four thousand agents on the list 
there are unfortunately many who lack 
the energy or courage to succeed and 
who will drift out of the work. Every 
one of these ought to make @ good liv- 
ing at the business. Experience shows 
that the failures from these two causes 
(lack of energy and courage) cannot be 
picked out in advance, but those who 
will fail because they do not measure 
up to a high standard in the matter of 
character, habits and integrity are 
weeded out by the General Agents and 
by the esprit de corps of the organiza- 
tion as @ whole. It simply does not 
pay to employ men who are bound to 
fail because they cannot live up to the 
standard of Northwestern agents. 

Not Fighting the Fight Alone. 

“Those on the verge of failure 
through lack of courage will do well 
to consider that in their field work they 
do not stand alone, but have the sup- 
port of four regiments of the best 
fighting men in the business, as well 
as the constant moral support of the 
officers of the Company. No man is 
fighting the fight alone. Sympathy and 
understanding are his at all times. 

“Lack of energy means lack of 
imagination as a rule. Such men rare- 
ly lack energy when they are able to 
picture clearly the results of their ef- 
ort, as when they get word that Robin- 
son is ready to sign an application. 
Where they fail is im failing to grasp 
clearly the fact that constant activity 
is necessary in any business and that 
such activity will bring certain results, 
even though the final results cannot at 
the moment be imagined in a clearcut 
way. Life insurance is written by see- 


ing as many men every day as time 
will permit. See the men and the re- 
sults will take care of themselves.” 


FIRST CATCH THE MAN. 





Penalties Enforced Under Wisconsin 
Statute Likely to be Few and 
Far Between. 





Insurance Commissioner Beedle of 
Wisconsin thas sprung a new joke. He 
has secured from the Attorney Gener- 
al of that State an opinion to the ef- 
fect that if a life insurance company 
or agent, domiciled in another State 
and not authorized to do business in 
Wisonsin, solicits an application from 
a citizen of the latter State, such com- 
pany or agent violates the law of Wis- 
consin, and is liable to fine and impris- 
onment as provided by that law. This 
is held to be the fact, even though the 
business be solicited by mail from with- 
out the State, and even though the ap- 
plicant goes outside the State to have 
the examination made. Commissioner 
Beedle warns all outside companies and 
agents that they will be prosecuted to 
the full extent of the law if they offend 
in the manner stated. 

This is where the joke comes in. It 
the Commissioner can persuade the of- 
fending company or agent to come to 
Wisconsin to receive punishment it 
will work all right; but he must first 
catch his hare before he cooks it. If 
a citizen of any State enters the State 
of Wisconsin and there commits a 
crime, he may be arrested in any other 
State to which he flees, and, if the 
Governor of the latter State deems the 
law just and the charge true, the refu- 
gee may be returned to Wisconsin for 
punishment; but no Governor is likely 
to send one of his own constituents to 
Wisconsin to be imprisoned for doing 
an act in his own State and an act that 
is perfectly lawful in his own State, 
merely because Wisconsin wishes to en- 
force an impracticable law. 

An interesting question arises as to 
what the Postal Life will do now, if 
Mr. Beedle proceeds to prosecute out- 
side companies for soliciting business 
by mail. The Postal Life proposes to 
live by that method. It employs no 
agents, and though licensed in New 
York only, it solicits business by mail 
in many other if not all States. Aay 
State might pass a law prohibiting New 
York houses from selling goods by 
mail within its limits, and such a law 
would be as reasonable—or unreasona- 
ble—and as futile as one prohibiting an 
outside company from soliciting life in- 
surance within its limits unless li- 
censed. 





New Jersey Agency Appointments. 





Bankers, New York.—Charles H. 
Schuch, Long Branch. 
Life.—Theodore R. Keller, John Weiland, 
Union Hill; William L. Kueller, Elmer 
E. Sluser, Albert Yellin, Newark; 
Thomas Stranahan, Jersey City; Harry 
C, Bush, William E. Dunn, Joseph R. La 
Tourette, Sarah V. Robinson, Kirk T. 
Wiggins, Plainfield; Samuel G. Cameron, 
Camden; William F, Durham, Nels 
Hanson, Red Bank; John F. Eppinger, 
New Brunswick; Julius Hunziker, 
Ernest Laycock, 


Metropolitan | 


Richard Lunusden, | 


Charles EB. Pell, Garret H. Quackenbush, | 


Paterson; Sedgwick R. Justice, Frank 


F. Wallace, Woodbury; Maurice Man- | 
heimer, Passaic. New York Life.— | 
Louis Blaugrund, Myron H. Seitlin, | 


Trenton; Ralph H. Bogle, Atlantic City. 


Travelers.—Leo A. Tierney, Susquehan- | 


aa, Pa, 





Reinsured in Sun Life. 





After struggling along for over twelve 
years, the Royal Victoria Life, 
Montreal, has reinsured its business in 
the Sun Life, of the same city. 
retired company was organized by 
David Burke, for many years prior 
thereto provincial manager for the New 
York Life. 


of | 


The | 


| 


| 


KNAPP GOT HIS BUMPS T 





BUCKING AMERICAN TEMPERANCE 
Policyholders Sustain Administration— 
James T. Pettit Re-Elected 
Director. 








The fight waged by John D. Knapp, 
formerly in the employ of the Ameri- 
can Temperance Life, to gain control of 
the Society, came to nought when at 
the annual meeting held on Tuesday 
the present administration was sustain- 
ed by the election of its candidate for 
director. James T. Pettit, who has been 
a director for the last twenty years, 
was re-elected by a large majority. He 
was the administration candidate, and 
though the policyholders’ committee 
made repeated and vigorous demands 
that “new blood” should be put into the 
directorate, they did not have the votes 
to accomplish it. 

Frank Delano, the president of the 
association, agreed after the election of 
Pettit, to make room on the board of 
directors for one man to be selected by 


the policyholders, and they chose 
Henry W. Wilbur. 
Following the election, Edmund L. 


Mooney, counsel for the Company, said 
that the present management had recti- 
fied all the errors complained of by the 
so-called policyholders’ committee in 
response to suggestions from the State 
Insurance Department, and before the 
Knapp faction made any complaint 
whatsoever. 

He said the policyholders had voiced 
their sentiments in no uncertain terms, 
the strong majority given the adminis- 
tration candidate being an expression 
of confidence in the management. The 
trouble, if it might be called such, was 
internal and has been cleared away 
through the action of the certificate 
holders at the meeting here referred to. 

The report of George W. Godward, 
secretary-treasurer, showed that the as- 
sociation had cash assets in excess of 
$250,000, and 7,000 members carrying 
insurance averaging in excess of $1,000. 


The report was referred to an auditing | 


committee. 

The controversy between John 
Knapp and the management of the 
American Temperance Life has been 
referred to in our columns. Mr. Knapp 
for several months has been canvass- 
ing members with the purpose of secur- 
ing a sufficient number of proxies to 
control the election held on Tuesday. 

President Delano stated that his ac- 
tivity followed a dismissal from service 


D. 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 








FINANCIAL STATEMENT 
Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
SN  cdsceds casecsteee 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 














BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 


| of successful and honorable practice, its solid 


because of inability to secure business | 


and the expense incident to his reten- 
tion. 





=| 


financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 


sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 








Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 


WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 
They are real “sellers.” 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 


Openings of every kind 








members. 





S&S 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFTTS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 














8 


THE EASTERN UNDERWRITER 


November 17, 1910. 








TO GO WITH GERMANIA LIFE. 





Robertson G. Hunter Will Become Its 
Associate Actuary December 15— 
With Provident Savings. 





Robertson G. Hunter, secretary and 
actuary of the Provident Savings Life, 
has resigned to become associate actu- 
ary of the Germania Life, a position he 
will assume December 15. 

The actuarial department of the Ger- 
mania is, and for many years has been 
in charge of John Fuhrer, a well known 
and highly esteemed member of the 
Actuarial Society, and the acquisition 
of Mr. Hunter as an associate is in con- 
formity with the suggestion of Mr. 
Fuhrer. 

Mr. Hunter is a brother of Arthur 
Hunter, actuary for the New York Life, 
and prior to his connection with the 
Provident Savings was identified with 
the Massachusetts Insurance Depart- 
ment as actuary, having special charge 
of the savings banks’ scheme of life in- 
surance. 


REPORT GOOD PROGRESS. 








Majestic Life Expects to Secure a Mil- 
lion of Business During Closing 
Quarter. 





President Killen-of the Majestic Life, 
of Indianapolis, under date of November 
15, advises The Eastern Underwriter 
that the company secured $250,000 of 
good business during the past month, 
and that at least $750,000 more will be 
written before the close of the year. 

He says that each week shows an in- 
crease in the agency force with every 
member on the producing list. The 
staff now aggregates forty forming the 
nucleus for expansion during 1911. Con- 
sideration is now being given to two or 
three States which will likely be enter- 
ed for business shortly after January 1. 





NORTHWESTERN DIVIDENDS. 





Figures for 1911 on Policies Issued 
During the Years 1910, 1909 
and 1908. 





The dividend schedule of the North- 
western Mutual Life for the year 1911 
on all forms of policies issued during 
the years 1910, 1909 and 1908, and at 
ages 25, 30, 35, 40, 45, 50 and 55 is as 
follows: 


Age 25 
Plan Year 

) Ist. 3.91 

Se es cavécvodssinn neswas j °d. 4.04 
J 34. 4.17 

) 1st. 6.04 

10 Pay. Life.........cccces-++4 Dd, 6.52 
J) 3d. 7.02 

} Ist. 4.64 

2¢ Pay. BDA ddwesadaedesws 4 2d. 4.89 
J 3d. 5.14 

| Ist. 9.49 

yer seeeeceee gd Dd, 10.61 
} 3d. 11.77 

| lst. 7.25 

DCE cccisicsictesciosssd Qh 7.94 
) 3d. 8.64 

) 1st. 5.96 

MOE DD. ccc nccvovcvecccssesd Os. 6.43 
J 3d. 6.91 

| Ist, 4.73 

End’t 30 jomenseds eocoeed Dd. 5.00 
) 3d. 5.27 


BUILDING FOR THE FUTURE* 





The character of any building de- 
pends upon the character of the build- 
er, meaning thereby both the architect 
and the builder who does the me- 
chanical part of the work. A temple 
for the Almighty, a shrine for the Muses, 
a city mansion or a laborer’s cottage, 
a bank edifice or a merchant’s store, 
each may be shoddy, revealing the 
shoddiness of the builder, or each may 
be good and true, an expression of his 
thought and heart and life. So with 
a life insurance business. 

The builder.—Get him right and your 
worry about the building may cease. 
Truth, honesty, fidelity and method are 
the four solid rocks bedded deep in 
the eternal verities of life and nature, 
on which his building must be erected, 
if it is, in the future, to stand the winds 
and storms and swelling floods which 
shall beat upon it. 

Method.—First plan your work and 
then work your plan. As Ruskin says: 
“Know what you have to do and then 
do it. Failure is less attributable to 
either insufficiency of means or impa- 
tience of labor, than to a confused un- 
derstanding of the thing to be done.” 
(Seven Lamps.) How many brilliant 
men are like Coleridge, the poet, of 
whom it is said, “He was the victim 
of want of order, precision and regu- 
larity!” Be methodical of your time, 
of your bodily strength, of your words 
in your canvass. Keep ever before you 
the fact that what you are doing to-day 
is part of, and a basis for, the work 
of to-morrow. What you do to-day 
should be so done as to be an inspira- 
tion and preparation for the work of 
to-morrow—a rung in the ladder, and 
not a ball and chain, as a clog, about 
your ankle. 


Probity and Prosperity Correlates. 

Method means mastery. Some work- 
ers are “crushed in the clash of jarring 
claims” of many calls. The methodical 
worker takes up each item and dis- 
poses of it at once. Each day’s work 
done to-day and done to-day with an 





*Prize Essay by T.J. Parkes, Manager Sher 
brooke District, Sun Life Assurance Co., in con- 
test of Life Underwriters Association of Canada. 
Winner of the McConkey Silver Cup. 


30 35 40 45 50 55 


4.27 4.76 5.43 6.38 7.83 10.06 
4.43 4.96 5.68 6.71 8,28 10.64 
4.59 5.16 5.94 7.05 8.73 11.24 
6.52 7.12 7.89 8.91 10.38 12.53 
7.05 7.70 8.53 9.63 11.20 13.45 
7.59 8.30 9.20 10.38 12.04 14.37 


5.01 5.48 6.12 7.02 8.37 10.47 
5.29 5.80 6.48 7.44 8.89 11.11 
5.58 6.12 6.85 7.88 9.43 11.76 
10.11 1039 10.79 11.39 1243 14.11 
11.23 11.50 11.90 12.51 13.54 15.24 
12.38 12.65 13.05 13.65 14.68 16.37 


7A7 7.76 8.18 8.83 9.93 11.75 
8.15 8.44 8.87 9.54 10,68 12.56 
8.26 9.15 958 10.27 11.45 1338 
6.18 6.49 6.93 7.63 8.80 10.74} 
6.65 6.97 7.42 8.16 9.38 11.41 
7.14 7.46 7.93 8.69 9.93 12.10 
4.97 5.32 5.84 6.64 7.07 

5.24 5.61 6.15 7.01 8.43 

5.53 5.01 6.48 7.39 8.91 





No Receivership. 





The receivership proceedings against 
L’Union St. Jean Baptiste d’Amerique, 
of Providence, were brought to an un- 
expected termination in the Superior 
Court Tuesday when the attorneys for 
both sides agreed to settle the case out 
of court. A decree was drafted for sub- 
mission to the court. Under it a colL- 
missioner will be appointed to supervise 
the affairs of the society until a conven- 
tion can be held. 

The organization, which is the largest 


French-Canadian society in the country, 
and does a large insurance business 
throughout New England and New York, 
was recently criticised by the Insurance 
Department of New York and Masga- 
chusetts for irregularities in its busi 
ness, and the appointment of a tem- 
porary receiver followed. 
hearing was on the petition for the ap- 
pointment of a permanent receiver. 





Lieutenant Governor W. R. Porter, of 
California, succeeds the late A. R. 
Briggs as president of the Western | 
States Life of San Francisco, 


eye to the whole of the work which 
will occupy many to-morrows. The 
tortoise method outstrips the hare’s 
celerity in the long run. The captains 
of industry are, usually, first masters 
of methods. Genius is not “inspiration, 
but perspiration.” Edison says that 
“genius is two per cent. genius and 
ninety-eight per cent. hard work,” and 
to operate your method implies hard 
work and the sweat of brow and brain 
before you see the result of your labor. 
Without method your building of the 
future will be lop-sided, and, unlike the 
leaning tower of Pisa, will topple over 
ere ever it be built. 

Method means a manner of action 
based on rules. You can have no build- 
ing at all without action. You can 
have no building for the future without 
action based on systematic, methodical 
rules, which must be adhered to with 
fidelity, but fidelity is broader than 
mere fidelity to the rules we lay down; 
in fact, in saying that our building for 
the future had four corner-stones, I 
might have said, except for retaining 
the symmetry of our imagery, only two, 
for fidelity, rightly construed, embodies 
in itself both honesty and truth; liter- 
ally speaking, it spells honesty, veraci- 
ty, observance of, and adherence to, 
the truth, and is, as Crabbe asserts, 
“a disposition of the mind to that faith 
which others have in us. It depends 
upon relationships and connections. 
No confidence can be reposed in one 





who discovers no fidelity.” “More and 
more,” says Professor C. W. Elliott, 
“more and more in the modern world, 
large businesses rest on rectitude and| 
honor, as well as on good judgment.” 
The probity of its merchants and the) 
prosperity of a nation are correlates | 
as cause and effect. 

Trade and truth, as a rule, have en-| 
tered into the holy bonds of matrimony 
before permanent success, their legiti- 
mate offspring, gladdens the union and | 
what God has joined together let no| 
man put asunder. These axioms, for| 
s0 the consensus of thinking men deem) 
them, are, if possible, more true of the | 
life insurance business than of any | 
other. When we have men like the late | 
Grover Cleveland declaring that he 
never read a policy, but trusted to the| 
fidelity of the selling agent, and men | 
like a late Royal Commissioner saying | 
that he knew no more about them! 
after he had read them than he did| 
before, it is of the utmost importance | 
for the upbuilding of a petmaaent, | 
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stable, life insurance business, that fi- 
delity, in the profoundest sense of the 
word, should characterize those in 
whose hands is placed such a sacred 
function. 

Despise not thou the day of small 
things. The first brick laid is as vital 
as the last. Your work to-day, small 
and trivial as it seems, is essential. 

“In light things 

Prove thou the arms thou long’st to 
glorify, 

Nor fear to work up from the lowest 
ranks, 

Whence come great Nature’s captains. 
And high deeds 

Haunt not the fringy edges of the fight, 

But the pell-mell of men.” 

“However mean and inconsiderable 
the act,” says Ruskin, “there is some- 
thing in the well-doing of it, which has 
‘fellowship with the noblest forms of 
manly virtue.’” Your first policyhold- 
er, insured with regard to his true in- 
terests, and not from the mercenary 
motive of earning the largest commis- 
sion, will be a center of influence favor- 
able to your future. Every “prospect” 
properly protected prepares the path 
for future prosperity. Future pros- 
perity ever carries with it the memory 
of the past. Even as “no people can 
be truly great who have not a noble 
past to be proud of and to outrank,” so 
our insurance building of the future 
can only be great and good, permanent 
and prosperous, if it is founded on fi- 
delity and method, honesty and truth. 
Building Expresses Thought, Heart and 

Life of Builder. 

I remarked that a building was the 
expression of the thought, heart and 
life of the builder. Do not forget this. 
Do you wish to erect a fine insurance 
business? First, build yourself into a 
fine man. Self-elevation should precede 
business elevation—must precede it. 
A moral, intellectual, social and prac- 
tical self-culture will produce its 
natural consequence in our building for 
the future. 

Moral.—To educate in ourselves that 
principle, antagonistic to all selfishness 
and base appetites, which is impartial 
and disinterested, and which leads us 
to recognize the rights and interests of 
others, and which makes us spell 
“duty” in capitals and imposes obliga- 
tions which must be discharged. On 
the proper culture of this principle, de- 
pends the right and successful develop- 
ment of all the other principles. With- 
out this, you produce a Mephistopheles, 
intellectually a giant, socially a power, 
practically a prodigy, but only for evil 
and not for good—for destruction and 
not construction. The absence of this 
principle has, in the past, led to all 
the troubles and miseries into which 
the insurance business has_ been 
plunged. This moral principle is the 
subtle power, the binding cement, 
which makes the business we are erect- 
ing homogeneous, stable and strong, as 
enduring as the pyramids, as beautiful 
as the cedars of Lebanon; as useful 
as it is beautiful, as beneficent as it is 
enduring. 

Intellectual.—_Not meaning merely the 
accumulation of a large number of 
facts, but the acquiring a “force of 
thought,” readily turned on any sub- 
ject upon which we have to pass judg- 
ment. It means an ability to concen- 
trate the attention, to detect sophis- 
tries, to dig beneath the surface of 
things, to follow up the cause to the 
effect, to trace the effect back to its 
cause, to judge of the future from the 
present. I may be wrong, but I ven- 
ture to prophesy a vast improvement 
in all businesses, from the fact that 
sO many young men are taking a uni- 
versity course before entering upon a 
business career. And why? Because 
in our universities our men are trained 
to aspire to the ideal; whether it be in 
the arts course, the science, the law, 
or the medical; naturally then they will 
have an ideal in business life, and from 
association with men in the universi- 
ties whose ideals in literature, science, 
law and medicine are not merely 
selfish, mercenary and worldly-wise, 








but who are anibees those ideals for 
the love of truth, of research, of sat- 
isfying their thirst for a correct solu- 
tion of the problems confronting them, 
their ideals in business will, also, be 
elevated to a higher plane. Especially 
will this prove true in the insurance 
business. The time is at hand when 
our field forces will be recruited more 
largely from the ranks of college men. 
The beneficent influences of insurance 
on the poverty, distress and crime of 
the country will be more fully recog- 
nized. The men entering the insurance 
business will set before them, as the 
goal for their willing feet to reach, a 
business career which will diffuse these 
benefits to the largest number of 
worthy objects. 

SocialIn some respects I have an- 
ticipated this principle of self-culture 
in the preceding section, but will add 
One paragraph. To cultivate those 
affections which exist between parent 
and child, husband and wife, brother 
and sister, to unfold them until they 
embrace friends, neighbors and fellow- 
citizens, is vitally important in build- 
ing to-day for to-morrow’s future. A 
clam would make a poor society leader. 
A man must be broad in his sympa- 
thies, reaching out and touching the 
life of all the people on all sides at 
some time, or the basis of his business 
will be so narrow as to endanger its 


permanence. 
Practical.—Self-education on the 
moral, intellectual and social sides of 


our natures is to fit us for action. 

Efficiency is the test of culture. To 
know how to do and not to do, stamps 
the man a failure. Doing, not dream- 
ing, built the Suez Canal, pierced the 
Alps, scaled the Rockies, lined with 
finest colored forms the walls and dome 
of St. Peter’s, and lined the galleries of 
Europe with the renowned creations or 
the artists. Doing, not dreaming, built 
up the magnificent business of the 
Canadian, British and American insur- 
ance companies, covering with an un- 
shrinkable protection of $780,000,000 the 
people of this fair Dominion. Doing, 
not dreaming, now, io-day, this year, 
will lay for you and me the foundations, 
will upraise the walls of a building for 
the future, which, by steady persistence, 
honest endeavor, conscientious work, 
faithful labor, intelligent planning, 
shall rise in all its beauty and stability 
to be both an ornament and a blessing 
to countless men, women and children 
of the future. 





“In Union There Is Strength.” 





Speaking of the acquisition of the 
business of the Indiana Industrial Life, 
H. Thos. Head, president of the Public 
Savings Insurance Company of Indian 
apolis says: 

“A union of the field forces of the 
Public Savings Insurance Company and 
the Indiana Industrial Life Insurance 
Company became effective Monday, Oc- 
tober 31, and it is not exaggerating to 
say that this has created an organiza- 
tion in the industrial life business in 
Indiana equal if not superior to that of 
any other company. Public Savings 
policies, Industrial, Intermediate and 
Ordinary, with all the liberal features 
so clearly expressed, will enable us to 
go forth as a mighty band of workers 
to demonstrate our abilities and our 
opportunities. 

“Public Savings insurance for all the 
people. An Indiana company, the pride 
of the State, must be our aim and ambi- 
tion. Right principles and _ correct 
methods, fair treatment and a square 
deal for all has been and will ever be 
a Public Savings law. These virtues 
inserted in our banner in letters of fire 
will lead us in every charge on the for- 
tresses of achievement and success. All 
together as one man, every week and 
every day in each week, will assume a 
contented and happy organization from 
the still blue waters on the north to the 
peaceful flowing Ohio -on the south. 
Indiana is ours—let’s take it. The peo- 
ple deserve the best—we have it. ‘Talk 
Public Savings to the people, its 
strength to the nation.’” 
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LIFTING THE VEIL. 


The noticeable change in the Actua- 
vial Society of America as regards pub- 
licity in the past few years is a step 
in the right direction. Formerly one of 
the chief objects appeared to be that of 
secrecy, although there seems to be no 
laudatory reason why this should have 
been the case. There is now an evi- 
dent willingness among the members 
that the work of the Society become 
generally known, not only to the pub- 
lic, but to the insurance fraternity in 
general. The result is that the men 
in the field know more of the actuary, 
the designer of the life insurance in- 
stitution, and find that he is not a bad 
sort of a fellow, in fact we believe that 
this acquaintance will prove mrutuaily 
beneficial. 

The Actuarial Society wrestles with 
the great problems of the business, 
and it is impossible to eliminate these 
from at least partial consideration by 
the men in the field. 





LOWERING THE DEATH RATE. 


The beneficial effect of the conser- 
vation movement in lessening the aver- 
age death rate will be noticeable in 
the compilation of future statistics. 
The enactment of workmens compen- 
sation laws in various States will un- 
doubtedly have a tendency to decrease 
the number of accidents—fatal and 
otherwise. Employers will be com- 
pelled to exercise greater care, facing 
the alternative propositions of paying 
unusually high premiums for insurance 
protection or paying heavy damages 
to employes. 

The widespread movement for elimi- 
nating contagious diseases, will also 
have a beneficial effect. At the recent 
meeting of the Actuarial Society of 
America held in Cincinnati, the mayor 
of that city called attention to the fact 
that before the installation of the new 
waterwork system the yearly deaths 
due to typhoid fever alone have been 
over 300, but that the number has now 
been reduced to one-tenth of the num- 
ber. This of course means that the 
annual death loss from typhoid fever 
has been reduced to a little over the 
former average monthly rate. 

In the north a general war is being 


worm. It was but a few years ago that 
the mere mention of “yellow fever” 
caused a shudder to pass over the peo- 
ple of several southern cities. To-aay 
the subject is scarcely discussed. Then 
there is the educational matter which 
is being sent out by various life iasur- 
ance companies with the object of 
gradually extending the average life. 
Several companies have concentrated 
effort on the “white plague,” while one 
company—the Provident Savings Life 
—through its president has shown the 
great havoc which is being wrought 
through diseases of the heart, kidneys 
and brain. 

Whether it is possible to persuade 
men to ease up in the great daily 
struggle of business life or not, re- 
mains to be seen, but there is always 
a hope for beneficial results where 
such effort is put forth. 





CHANGES IN PENNSYLVANIA DE- 
PARTMENT. 





The insurance department of Penn- 
sylvania, according to a report which 
has reached us from a very authorita- 
tive source, is to be overhauled from 
top to bottom. A new insurance com- 
missioner, says the “Insurance World,” 
is to be appointed, new clerks are to 
replace the old ones and new examin- 
ers appointed. Samuel W. McCulloch, 
according to the report, is to step down 
and out, and the prospective commis- 
sioner is to come from the western 
part of the State. The powers that be 
in politics in this State are now in ses- 
sion and have been since Sunday, con- 
ferring with Governor-elect John K. 
Tener in traming up a new cabinet and 
adopting a schedule of re:orms, which 
will be announced shortly. The unusu- 
ally small plurality of the Republican 
ticket has been taken by the machine 
as a severe rebuke to the organization, 
which has for many years held com- 
piete sway and it is now proposed to 
regain the lost prestige, if possible, by 
putting into effect some long needed 
reforms. One of the progressive moves 
will be to give to the insurance depart- 
ment an increased force of examiners, 
clerks, etc., and thereby place the de- 
partment in position to effectually su- 
pervise. For the present it is planned 
to model the department after that of 
New York. There are many Pennsyl- 
vania insurance institutions that have 
never been examined. They are to 
come under the scrutiny of the new de- 
partment and many ot them who can- 
not stand this scrutiny will have to 
seek cover. The insurance laws are 
to be revised and codified. A commis- 
sion is to be appointed immediately 
after the legislature convenes early in 
January to consider the subject and 
report to the same session of the legis- 
lature. Having secured a new code 
and an enlarged department, the real 
work will begin and there is plenty of 
it to be done. For many years the de- 
partment has been allowed to get 
along as best it could with the very 
small force at its disposal and no at- 
tention has been given to the thousand 
and one details to be looked after. For 
instance, Pennsylvania has no required 
uniform fire policy and the laws permit 
any old kind of a contract to be foisted 
upon the public. The stock companies 


KNOCK OUT DECISION 


LAW HELD UNCONSTITUTIONAL. 


Nebraska Rating Statute Severely 
Handled by the Court—Must 
Not Be Enforced. 


Of the greatest interest to underwrit- 
ers is the decision lately handed down 
by the United States Circuit Court dis- 
trict of Nebraska, in the case of the 
commonwealth versus the American 
Surety Company of New York. 

The decision holds the famous Ne- 
braska State Rating Law to be uncon- 
stitutional, and forbids its enforcement. 
The decision written by Judge Munger 
holds in part: 

The real controversy in the case is over 
the power of the State to tix the rates to 
be charged tor insurance. No case has been 
cited where such a question has previously 
arisen, although acts somewhat to the same 
effect have been passed in other States (laws 
of New Hampshire, 1899, chap. 8), sec. 4; 
laws of Kansas, 1909, chap. 152, sec. 3). 

May the State exercise the power, in view 
ef the fourteenth amendment to the Con- 
stitution of the United States, which de- 
clares that no State shall “deprive any per- 
son of life, liberty or property, without due 
process of law?” 

The liberty to enter into contracts is not 
an unrestricted iiberty, but is subject to the 
police power of the State. The extent to 
which the State may go, in the exercise or 
this power, in regulating or prescribing the 
prices of goods or services is not ciearly 
uenned. In earlier days it was usual tor 
iarliament to fix the rates which lawtully 
could be charged even by those who were 
engaged in private business, aud such legis- 
lution existed in the colonies before We 
adopted of our Constitution (Freund on 
Volice Power, sec. 318). ‘The right to reg- 
ulate the charges for services of those whose 
business is devoted to a public use has been 
thoroughly established. It is also well set- 
tled that the right exists in the State to 
1egulate the charges to be made by those 
Whose business is aifected by a public inter- 
est. Munn vs. Illinois, 94 U. 8S. 113-125; 
Budd vs. New York, 148 U. 8, 517-544; Brass 
vs. North Dakota, 153 U. 8S. 391. 

The three cases just cited involved the 
validity of statutes regulating the charges 
which lawfully might be made by those own- 
ing grain elevators, and in each case it was 
declared that the business conducted by 
them was so affected with a public interest 
that the State could regulate the charges 
imposed by them. Some of the character- 
istics of that business which led the court 
to declare it to be affected with a public 
interest were: The practical monopoly of the 
business at the places where it was carried 
on, and the consequent power to levy tribute 
upon the community, its relation to the busi- 
ness of transportation and to the business 
of common carriers thus being of a quasi- 
public character. 

The business of the companies engaged in 
furnishing surety bonds has none of these 
characteristics. It is in no way a monopoly, 
for individuals and partnerships are free to 
furnish such bonds in competition with them, 
and to make any charge or no charge for as- 
suming such risks. No one is compelled to 
resort to the surety companies as practi- 
cally the only source from which may be 
obtained surety bonds. The public interest 
in the business of such companies is no dif 
ferent from its interest in the business of 





by courtesy and desire for square deal- 
ing have been using the New York 
standard form, but the State has no 
laws of its own. Another feature that 
requires attention is the easy manner 
in which the courts of the various 
counties issue charters to fraternal 
beneficiary institutions. These organi- 
zations are never examined; in fact, 
the laws do not give the commissioner 
any power over them. There are 
hundreds of just such concerns, which 
are operated in many cases solely for 
the commissions they pay their organ- 
izers. The agents issue any old kind 
of a contract and change it themselves 
to suit the whims of prospective pur- 
chasers. If present plans are carried 
out, many of these unworthy concerns 
will be driven from business and no 
more will be started through court 
charters. All these changes will re- 
dound to the good of such institutions 
as are able to stand examination. 


any large mercantile or manufacturing com- 
pany, whose capital, experience and facilities 
may enable it to have a widely extended 
patronage, but such characteristics do not 
muke the business one which is affected with 
a public interest. State vs. Associated Press, 
159 Mo. 410, 6 S. W. 91. 

If the State may fix the amount of com- 
pensation for which an insurer may law- 
fully contract for furnishing such insurance, 
the State may dictate the price for which 
all other commodities shall be sold, includ- 
ing the price which may be paid for labor. 
This cannot be done. The fourteenth amend- 
ment to the Constitution protects the right 
of those engaged in purely private business 
to Hx the price at which they will sell their 
services or commodities. 

The case of Chesapeake & Potomac Tel. 
Co. vs. Manning, 186 U. 8S. 238,246, involved 
the right of Congress to regulate the charges 
to be made by any person or telephone com- 
pany doing business in the District of Colum- 
bia for the use of such telephones. The 
court said: 


“And we start with the proposition that it 
cannot be presumed that a legislature in- 
tends any interference with purely private 
business. It cannot ordinarily prescribe what 
an individual or corporation engaged in a 
purely private business shall charge for ser- 
vices, and, therefore, although the’ language 
of a statute may be broad enough to include 
such private business, it will generally be 
escepted therefrom in order to remove all 
doubts of the validity of the legislation. It 
appears that some portion of the defendant’s 
business is of a purely private nature, the 
receipts whereof are spoken of in its reports 
as private rentals, and as to such busimess 
Congress could not, if it would, prescribe what 
shall be charged therefor. In many build- 
ings, both those belonging to the Government 
or the district, and those belonging to pri- 
vute individuals, is what may be called a 
local telephone plant; that is, an arrange- 
meut of telephones by which parties in dif- 
ferent rooms can communicate with each 
other; a system which is not connected with 
the general telephone exchange, and is no 
inore public in its nature than the speaking 
tubes or call bells in a building. It is only 
for the personal use of parties in the build- 
ing. By it those in the building cannot 
communicate with the general public, nor 
can such public reach parties in the build- 
It is simply a local convenience for the 
use solely of those who are in the building. 
Such combinations of telephone instruments 
in a single building, with no outside connec- 
tions, are furnished by the defendant, and 
the rentals therefrom, as well as the ex- 
peuses thereof, are entered in its books of 
account, and constitute a part of its busi- 
uess. The mere fact that such telephones 
are furnished by the company, which also 
does a public business, does not make them 
a part of such public business, or subject 
them to the regulation by Congress of its 
charges. A railroad company may, if author- 
ized by its charter. carry on not simply its 
strictly railroad business, but also an estab- 
lishment for the manufacture of cars and 
locomotives. The fact that it is engaged in 
in these two different works would not in 
itself subject the manufacture of cars and 
locomotives to the supervision of the legis- 
jature, although such body would have the 
right to regulate the charges for railroad 
transportation. So, in an inquiry into the 
reasonableness of the charges imposed by 
Congress in this legislation, it is essential 
that the receipts and expenses from such 
private telephone systems be excluded from 
consideration,” 

In the case of People vs. Coler, 166 N. Y. 
1, 59 N. E. 716, the court had before it an 
act of the legislature of New York provid- 
ing that laborers on public works should be 
paid the prevailing rate of wages. This pro- 
vision of the statute was held to be void, 
and the court said: 

“The contractor is a private individual, 
engaged in private business. When he enters 
into a fair and honest contract for some 
municipal improvement that contract is prop- 
erty, entitled to the same protection as any 
other property. It is not competent for the 
legislature to deprive him of the benefit of 
this contract by imposing burdensome con- 
ditions with Tespect to the means of per- 
formance or to regulate the rate of wages 
which he shall pay to his workmen, or to 
withhold the contract price when such con- 
ditions are not complied with in the judg- 
ment of the city. When he is not left free 
to select his own workmen upon such terms 
as he and they can fairly agree upon, he 
is deprived of that liberty of action and 
right to accumulate property embraced with- 
in the guarantee of the Constitution, since 
his right to the free use of all his faculties 
in the pursuit of an honest vocation is so 
far abridged.” 

In Street vs. Varney Electrical Supply Co., 
160 Ind. 338, 66 N. E. 895, an act of the 
Indiana Legislature was in question. It pro- 
vided that unskilled labor employed on any 
public work of the State, counties, cities 
and towns should receive not less than 
twenty cents an hour. In holding this law 
to be in violation of the fourteenth amend- 
ment to the Constitution of the United 
States, the court said: 

“If the legislature has the right to fix the 
ninimum rate of wages to be paid for com- 
mon labor, then it has the power to fix the 
maximum rate. And if it can regulate the 
price of labor, it may also regulate the price» 
of flour, fuel, merchandise and land. But 
these are powers which have never been 
conceded to the legislature, and their exer- 
cise by the State would be utterly incon- 


(Continued on page 14.) 
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FIRE INSURANCE DEPARTMENT 











TIME 10 TAKE ACTION 


RATE ADVANCE DUE IN SOUTH. 








Companies Generally Complain of Heavy 
Losses and Wonder Why Tariffs 
Are Not Increased. 





After patientiy waiting for the Atlanta 
managerial contingent to advocate the 
long overdue rate advance upon the 
mereantiie and miscalled “preferred” 
classes of business, fire insurance com- 
pany executives of the North are be- 
coming restive and talk of putting pres- 
sure upon their department representa- 
tives. 

Following the latest annual meeting 
of the Southeastern Underwriters Asso- 
ciation, at which the generally unprofit- 
able condition of the Southern business 
was freely discussed, a committee was 
named to look into the subject and 
recommend to the companies such 
remedial measures as seemed to them 
desirable. 

A communication was addressed by 
the committee to the head offices of the 
companies inviting suggestions as to 
how the situation could best be dealt 
with, and the responses thereto, it is 
understood, were numerous and en- 
lightening. 

If the data and advice freely supplied 
were made use of by the committee, 
no tangible proof thereof is before the 
executive officers, who not unnaturally 
feel that the time for deliberation has 
passed, and that definite action should 
now be taken. 

The Atlanta contingent seems to have 
a dread of the Southern lawmaker akin 
to that felt by a youngster left alone 
in a dark room, and every suggestion 
from headquarters for a rate advance 
igs met by the plea that such a policy 
would result in extending the already 
wide anti-compact area. The ques- 
tion is thus begged and fire under- 
writers are placed in the position of 
being afraid to demand a proper price 
for the indemnity they supply. 

A glance at the average loss ratio of 
each of the States in the territory of 
the Southeastern Underwriters Associa- 
tion supplies conclusive evidence as to 
the inadequacy of existing tariffs, and 
when, in addition to excessive losses, 
the inordinately high taxes imposed by 
the States, counties and municipalities 
are taken into account, the unwisdom 
of longer delaying a sharp rate increase 
is manifest. 

While it is true that some offices, by 
virtue of special conditions, have made 
a little money in certain sections of the 
South, and that once or twice during 
the past decade the field as a whole 
has yielded a profit, these exceptions 
merely prove the general rule, and the 
record of the field thus far in 1910 is 


San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


funds largely supplied by head 


office in Liverpool 


U.S. Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,1 19,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 


a es. 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





such as to make home office men any- 
thing but comfortable, following as it 
does last year’s unsatisfactory results. 

The wonderful fertility of the South- 
ern soil, the wealth of its mineral 
rgsources, its salubrious climate, cheap 
labor and magnificent system of water- 
ways guarantees a great future for the 
South, and, indeed, its progress within 
the past decade has been little short of 
Nnarvelous. 

In spite, however, of the many new 
properties that have been built of 
late years and are in process of erec- 
tion, it is undeniably true that the vast 
majority of the structures are poorly 
built, and during the long hot seasons 
dry out to such an extent that once 
ablaze it is well-nigh impossible to save 
them. The direct fire loss is usually ac- 
companied by a heavy water damage to 
the adjoining properties, the net effect 
to the fire insurance companies being 
that claims reach discouragingly large 
proportions. 

Until the South as a whole adopts <é 


modern building code, replaces tof 


antique and highly combustible prop- 


erties with those of superior construc-’ 


tion, largely augments the present fire 
fighting equipment and reduces to a 
sane basis the scale of taxes imposed 
upon insurance companies, it would be 
well to reverse the apparently favorite 
program of the Southeastern Under- 
writers Association of reducing tariff, 
and apply schedules that would yield 
more equitable results to companies 
furnishing unquestioned fire indemnity. 





Declines to Release Deposit. 





The Shawnee Fire, of Topeka, Kas., 
has requested the release of the de- 
posit held by the territory of New 
Mexico in the sum of $10,000 and the 
superintendent of insurance has asked 
the territorial treasurer not to allow 
the withdrawal of same on account of 
the reinsurance contract being not en- 
tirely satisfactory. 





Gets Tenn. General Agency. 





D. Cliffe Stone, of Nashville, has been 
given the Tennessee general agency of 
the Detroit Fire & Marine, of Michigan, 
which has newly entered the State. 





For Fire Prevention. 





Minnesota and North Dakota under- 
writers plan to organize the Fire Pre- 
vention Association. 


Writing Automobile Insurance. 








The latest entrant into the automo- 
bile insurance field is the Queen, which 
began insuring policies in the new de- 
partment on Wednesday. 


ame Globe 
Insurance Co. 


CIMICED 


SBullock, 


A FINE HAVEN OF REFUGE. 





Business of Old Time Cincinnati Com- 
pany Reinsured in the Home of 
New York. 





The Merchants & Manufacturers In- 
surance Company, the oldest stock fire 
insurance company in Cincinnati, which 
was organized in 1838, was re-insured 
last week in the Home Insurance Com- 
pany of New York. The M. & M. com- 
pany, which is said to be entirely solvent, 
who represent the old families and for 
the most part are old business men of 
the city, has been desirous of winding up 
its affairs ever since the death of Wil- 
liam H. Calvert, who was its president 
for 32 years. The M. & M. has a capi- 
tal stock of $150,000 and a surplus of 
42,442, with assets of $238,000. It has 
seen doing a very conservative line of 
business and writing about $25,000 of 
premiums a year. John C. Davis is 
president and Winfield S. Hukill, ur., 
is secretary. Besides these two, the di- 
rectors are Richard Lymond, Henry 
Muhlhauser, Stephen R. Burton, Griffin 
fr. Miller, Edmund G. Webster, George 
Edward Rawson, George 
Phipps, Edward Worthington, John S. 


FConner and Charles L. Harrison. 


Secretary Hukill, who conducted the 
negotiations for the reinsurance, has 
been the Cincinnati agent for the Home 
for several years, and will continue to 
conduct the business of the M. & M. 
from the Home agency. It is said that 
in the liquidation of the affairs of the 
M. & M. its assets remaining to the 
stockholders will yield considerably 
over par. 








FIREPROOF RESIDENCES. 





No Combustible Material is Indispen- 
sable Nowadays in Building, Ac- 
cording to Expert Engineer. 





The subject of fireproof concrete 
houses was discussed by E. B. Gilbreth 
in a paper read before the American 
Society of Mechanical Engineers, in 
New York, as follows: 

“In a concrete structure there need 
be little or no combustible material. 
Let us take for example the dwelling 
house, for it is the most difficult to 
make both cheap and fireproof. In a 
concrete residence there is little trim 
that cannot be made better and cheap- 
er of Portland cement than of wood. 
The chair rails and picture molding 
can be made of concrete. The trim 
around the windows and doors can be 
molded in metal molds as cheaply as 
straight members, Even the wire mold- 
ings can be done away with and the 
conduits buried in the concrete parti- 
tions, walls, ceilings and floors. 

“Paseboards should be made of con- 
crete or else omitted entirely, as they 
serve no useful purpose in a concrete 
building. Windows may have cement 
sashes with wired glass and self-clos- 
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ing shutters or self-dropping shutters 
of rolled up metal or asbestos. Metal 
furniture may be used. The paint and 
varnish used on buildings and furni- 
ture should be selected carefully, as 
these are great factors in determining 
the temperature at which a fire will 
start and the speed with which it will 
spread. There is also a great differ- 
ence in the paints and varnish used 
for painting concrete. 

“The flooring need not be of wood. 
There are many first-class non-combus- 
tible materials besides Portland cement 
that will fill every good requirement 
of wood and still be fire-proof. There 
are also parquetry floorings, made of 
slow burning wood and much thinner 
than the old-fashioned hardwood floor, 
which make the best flooring in case 
wooden floors are desired. In a con- 
crete residence there is no excuse for 
wooden under-flooring nor for wooden 
screeds.” 





Should Reduce Loss in Columbus. 





The new building code for Columbus, 
now about completed by a committee 
headed by City Solicitor E. L. Wein- 
land, is expected to have a consider- 
able effect on insurance interests in 
the Ohio capital. O. W. Davis, one of 
the committee, who will address at 
various times soon the interests affect- 
ed by it, says it will be a godsend to 
the insurance companies. He will talk 
first to the architects, then to the 
Builders & Traders Exchange, then to 
the plumbers of the city, and finally to 
the fire underwriters. 





By decision of the Texas Supreme 
Court all fire insurance companies oper- 
ating in the State will be assessed for 
the expenses of the State Rating Board 
a percentage of their annual premiums 
in the State, less reinsurances and can- 
cellations. 





FIRE INQUIRY UNCERTAIN. 





(Continued from page 1.) 

cally unlimited powers, to continue 
the investigation. It is evident that it 
can present only a preliminary report 
to the legislature in the limited time 
at its disposal, and its continuance will 
depend upon the action of the legisla- 
ture. The Democratic majority are not 
expected to enthuse much over the 
committee’s efforts. Indeed, it has 
been a matter of comment that the two 
Democratic members of the commit- 
tee, James A. Foley and Robert F. 
Wagner, have been pretty consistantly 
ignored in the planning of the investi- 
gation. Their part has been principal- 
ly that of spectators, but if the inves- 
tigation is continued there will surely 
be a change in its personnel. The 
fire insurance part of the _ investi- 
gation has never been more than a 
secondary consideration, and curtail- 
ment in the program will be most like- 
ly to result in cutting off the secondary 
features. 
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Losses Paid in the United States 
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JOINS HEADQUARTERS STAFF. 





Cc. B. G. Gaillard Becomes Eastern 
Agency Superintendent of the Gen- 
eral Fire of Paris. 

With the re-election of C. B. G. Gaillard 
as Eastern agency superintendent, Man- 
ager Meinel has completed his list of 
headquarters appointments for handling 
the United States business of the Gen- 

eral Fire, of Paris. 

Mr. Gaillard is a young underwriter 
of the progressive type, who has been 
admirably trained, and has turned to ex- 
cellent account the information secured. 

Following two years’ service at the 
New York head offices of the Sun of 
London, Mr. Gaillard joined the prom- 
inent New York general agency and 
brokerage firm of George A. Stanton & 
Company in 1893, continuing with the 
office and its successor, E. E. Hall, un- 
til the present time. For some years 
past, as superintendent of agencies he 
directed the extensive field work of the 
agency in New England, New York, 


New Jersey and Pennsylvania. 
With Mr. Dana looking after the 
Western field, Mr. Gaillard responsible 


for the East, and Manager Meinel exer- 
cising supervisory charge over the en- 
tire territory, the affairs of the General 
in this country are bound to prosper. 





GETS NEW JERSEY LICENSE. 





National Fire of Paris Admitted to State 
—Starkweather & Shepley Its Man- 
agers for This Country. 





The Nationale Fire Insurance Compa- 
ny, of Paris, France, which recently en- 
tered the United States, has been ad- 
mitted to the State of New Jersey. 

The assets of the Company in the 
Tinited States amount to $500,200, rep- 
resented by investment in railroad and 
municipal bonds, and of which $216,000 
is on deposit with the Insurance De- 
partment of New York for the benefit 
and security of policyholders in the 
United States. 

Its United States managers are Stark- 
weather and Shepley, Inc., of Prov- 
idence, R. I 


Fire Rating and Public Health. 





To the operation of the State Fire 
Rating Board of Texas, Clyde D. Smith, 
Registrar of Vital Statistics, attributes 
in large measure the improved mortal- 
ity record of the State, when the law 
became effective. The underwriters 
have made it plain that higher insur- 
ance rates are required where the prem- 
ises of dwellings or stores are not kept 
clean and trash is littered over the 
place. It is a case of clean up and get 
lower insurance rates. That appealed 
to the pockets of the people and they 
responded. The cry of better sanitation 
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aud 1 eageawed health conditions was not 
heeded to any great extent, but when it 
was save money by paying less insur- 
ance tolls everybody got busy. The re- 
sult is that money was saved in several 
ways, first in the insurance charges and 
then by good health with reduced doc- 
tor’s bills. The health authorities are 
well pleased with the clean-ups result- 
ing from the Fire Rating Board law. 





HEAD OF NEWARK FIRE DEAD. 





John J. Henry, Long Time Underwriter, 
Passes Away After Prolonged 
IlIness. 





Death came to John J. Henry, presi- 
dent of the Newark Fire Insurance Com- 
pany, of Newark, N. J., on Saturday 
last. He had been in poor health for 
over two years, although confined to 
the house but a week before the 
end came. Funeral services were held 
Wednesday. 

A native of Newark, Mr. Henry lived 
in this city all of his life. He was born 
April 12, 1848. He was educated in the 
public schools and in a local business 
college, and entered the employ of the 
Newark Fire Insurance Company as a 
clerk at the age of twenty. He served 
that company in various capacities for 
forty-two years, having been promoted 
from the secretaryship to the presiden- 
cy twenty years ago. 

Mr. Henry was for a long time an in- 
fluential member of the Board of Trade, 
a director of the Eigth Ward Build- 
ing and Loan Association, secretary of 
the board of managers of the Fairmount 
Cemetery Association, and a director of 
the Northern Republican Club. He had | 
been active as a mason and was a 
past grand commander of the Grand 
Commandery of New Jersey, Knights | 
Templar. 

Mr. Henry married, in 1871, Miss 
Frances Miller, of Westfield, who sur- 
vives him. His only son, Charles M. | 
Henry, is secretary of the Newark| 
Fire Insurance Company, and his only 
daughter, Florence, is the wife of| 
George M, Denny. 

| 





Recovers for Reinsurance. 





In an action to recover for reinsur- | 
ance the United States Fidelity & Guar- | 
anty Company, of Baltimore, was given | 
a verdict for $38,375 against the Nation- | 
al Surety Company, of New York, in the | 
Superior Court at Baltimore on Thurs- | 
cay last. | 


! 





To permit its following the example 
of the leading British underwriting in- | 
stitutions, the Glasgow Assurance Cor- | 
poration of Glasgow, Scotland, plans to | 
transact a world-wide business. To that 
end it is seeking to increase its capital | 
to $500,000. 








FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 


























: ar l DIVIDENDS _ | Bia | aa A 
COMPANIES CAPITAL | Approx. | When price | | price | 
Annl. Div, | Payable per ct. 
] | 
City of Meow York ..-....ccnccccccccccccccee $500,000 10 Q ee 205 | 
Commonwealth. . 500,000 10 JaJ 326 eens 
Continental . 2,000,000 40 Jad 1025 | 1075 | 
Empire City ....--. 200,000 8 | J&Jd 25 te 
Fidelity-Phenix . 9,500,000 vi Vv | 260 | 306 | 
German Alliance... 400,000 15 J&Jd | 275 300 
German-American.. 1,500,000 30 Jad 550 560 
Germania ($50) Fire 1,000,000 18 Jad | 285 205 
Glens Falls ($10).. eccasvncvasesetccs| gan 30 Jad | 1525 | ... 
Globe & Rutgers...-.. diesinawedis swhwanusead 400,000 40 ? | 475 500 
Hanover ($59).. 1,000,000 15 Ja&J 200 210 
Home Fire ..... 3,000,000 30 JaJ 640 660 
Nassau ($50).... 200,000 10 Jad 165 | 
Niagara ($50) . 1,000,000 20 Jad 300 | 305 
North River ($2 350,000 10 A&O 155 | 165 
BEING GE r cov ccnensccrccccc sens cecescesssos 200,000 14 JaJ 185 we 
Peter Cooper ( $20) «. sete teeee eects eneeeees 150,000 6 Jad 90 105 
Stuyvesant .....-. 400,000 10 Jad 155 160 
Tnited States ($25 250,000 bf v 60 70 
Westchester ($10) - pvnseneedans esau 300,000 40 F&a 455 ne 
Williamsburg City ($50) ..... 0.000. .cceee. 250,000 20 Jad ) 400 
LIFE | 
eo See Ga. valenite aoe 2,000,000 15 Q 650 660 
Connecticut General... ......cccccsccccs cece 300,000 8 Jad 250 all 
IN oe 100,000 7 A 4000 aes 
Germania. 200,000 12 JTa&a&JI 210 225 
Hartford Life.. 500,000 | 10 Jad 150 ae 
degen aud base caus rane 125,000 12 MA&N 275 a 
Manhattan Life 100,000 26 O&F 400 425 
Metropolitan ( 2,000,000 | 7 M&N 155 175 
Prudential ($5 2,000,000 | 10 450 500 
Travellers Hartford | 2,000,000 20 800 ahein 
United States Life.. ‘| “"264:000 |__“7 J&JI 90 | 108 
V-No Information Q-Quarterly A-Annually 





AMONSON RE- ELECTED. 





Founder of Peoples National Continued 
as Its President—Other Officers 
Chosen. 





Louis S. Amonson was unanimously 
re-elected president of the Peoples Na- 
tional Insurance Company at the annual 
meeting in Philadelphia last week. 
Other officers chosen include: 

Hon. E. C. Stokes, former Governor 
of New Jersey, chairman of the board; 
H. M. VanCourt, president of the Central 
‘Trust Company, and J. Hector McNeal, 
attorney-at-law, vice-presidents; James 
F, Hallowell, treasurer and secretary; 
J. M. Canning, chief accountant of the 
Jefferson Insurance Company, assistant 
secretary; William F. Braun, Ohio spe- 
cial agent, assistant secretary. 





Old-Time Fire Underwriter Dead. 





One of the best-known fire under- 
writers of the Middle West, George W. 


Hays, died at the home of his daughter | 


in Seattle, Wash., early last week. 
Beginning his underwriting experi-) 

ence as a local agent at Waverly, IIL, 

in 1864, Mr. Hays continued in the busi- 


ness until 1906, at which time he was} 
manager of the Northwestern depart- | 
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ment of the British-American and West- | 


ern Assurance companies of Toronto. 


A loss of $60,000 is reported through 
the partial burning of the grain eleva- 
tors of Setley and Son, Camden, -N. J., 
on Tuesday. 





WEST VIRGINIA 
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H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City ot Vicinity 


Have desirable opening for 
another strong company. 











Louis Schlesinger 
Union Blidg., Newark, N. J. 
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AMERICAN UNION FIRE 
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OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 
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381-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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AS TO THE MORAL HAZARD 


NEED FOR CAREFUL SCRUTINY. 





Underwriters and Public Officials 
Should Co-operate to Reduce the 
Evil to a Minimum. 





It is a saying that has become an 
axiom of the fire insurance business 
that the so-called ‘“‘Moral hazard” is the 
greatest single factor of all that cause 
fire loss, and this in the narrow sense 
of the term means the hazard that em- 
braces arson, incendiarism and wilfil 
negligence—a sort of receptive attitude 
toward the chance of fire, meaning to 
profit thereby, and as well misrepre- 
sentation after the fire, exorbitant 
claims of damage and fraud in present- 
ing evidence of loss. 

For much of this moral hazard it 
would seem that the companies are 
themselves to blame—at least some of 
them, by not scrutinizing the reputation 
of the assured with sufficient care when 
accepting business; by making it too 
easy to obtain insurance, and by too 
great eagerness to settle losses after 
fire occurs. 

A fire insurance policy, being a per- 
sonal contract insuring the person 
against loss by fire damage to his 
property rather than insuring property 
against burning, should properly be is- 
sued only to those bearing a good repu- 
tation. It should be made difficult to 
obtain insurance unless the personal 
reputation of the applicant is of the 
kind to inspire confidence, and if this 
were the fact in all cases and the gen- 
eral public thoroughly understood it, 
there is no doubt that many fires that 
now occur would not “happen.” Of 
course the great burden for avoiding 
acceptance of risks of doubtful moral 
hazard rests with the local agent, for 
he is in a position to know better than 
any one else the character of those in 
his own town—intimate knowledge of 
the kind that cannot be obtained by 
the companies themselves—but the 
companies also have Many avenues open 
to them, that taken all together give 
much valuable information as a guide 
in the acceptance of risks, which it is 
their duty to themselves, the business 
as a whole and the general public, to 
take advantage of. 

The credit men of great mercantile 
houses come to have a sort of second 
sight in judging from the confidential 
reports they receive whether credit can 
be extended, and give attention to any 
information that comes to them. The un- 
derwriter is, in a sense, the credit man 
of his company, for while he judges such 
reports from a somewhat different angle 
(often credit can be extended only in 
a very limited way, where fire policies 
may readily be issued) nevertheless, in 
both cases the great determining fac- 
tor is the personal] reputation and an- 
tecedants of the party in question. Not 
infrequently persons or companies have 
plenty of capital, yet have so unfortu- 
nate a fire record, or one so unsavory, 
as to be unworthy of that trust and 
confidence necessary to granting insur- 
ance. 

In spite of this valuable information 
available it is to be doubted if all com- 
panies give it deserved attention, and 
this of course reacts on those that do, 
for the fact that men go on from year 
to year having fires yet always obtain- 
ing insurance naturally tends to breed 
new crops of dishonesty, and some of 
the seeds are bound to sprout in the 
soil of the most careful and painstaking 
companies, besides neutralizing the 
moral effect of their refusing to insure 
parties which a little investigation 
would show to be untrustworthy. 

It is naturally not to be supposed 
that moral hazard can ever be entirely 
stamped out, but if all companies were 
as particular in issuing their policies 
as mercantile houses are in extending 
credit, it will hardly be questioned that 
the losses through moral hazard would 
be greatly lessened. 

The public too has its duty, particu- 
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larly as represented by its courta, pros- 


ecuting attorneys and juries, for it is 
not only exceedingly difficult to obtain 
information with respect to a fire, but 
is a common saying that it is easier to 
convict of murder than of arson. This 
undoubtedly leads to the position taken 
by many companies that it is better to 
settle a loss than to fight it, no matter 
what the evidence of crime or fraud. 
Yet to fight unjust or fraudulent claims 
is one of the duties of the companies, 
not only to themselves but to the pub- 
lic, which has to be taxed for all fire 
losses honest or otherwise. The man 
of good reputation whose property is 
damaged by fire in no way questionable, 
deserves a prompt and equitable ad- 
justment of his loss, and fortunately the 
old days when it was too often the 
custom to treat each claimant as an 
enemy and a cheat are past; but when 
the reverse is the case, the more thor- 
ough and painstaking the investigation 
and the more careful the adjustment, 
the better will the general welfare of 
the public and the business be con- 
served. 





New Company for Indiana. 





The Home Fire Insurance Company 
of Indiana is forming at Indianapolis. 
It is to have an authorized capital of 
$1,000,000, but will commence opera- 
tions when $100,000 of stock has been 
placed. State Auditor John C. Bill- 
heimer, who retires from political office 
on the 30th inst., will be president of 
the corporation. 

As the great Home had been operat- 
ing in Indiana for years and has a 
valuable following there, it would be 
the honorable thing for the Indianapolis 
promotors to select for their venture a 
name that would not so readily be con- 
fused with that of the New York com- 
pany. 





Van Laningham Buye Home. 





O. L. Van Laningham of Chicago has 
just purchased of C. R. Russell a large 


country home in the suburbs of Kansas | 


City, Mo., for a consideration of $75,000. 
The property contains about thirty 
acres and is well improved. He ex- 
pects to take possession December 1. 





The Philadelphia Underwriters has | 
appointed J. T. Robertson, of Baltimore, 
its special agent for Maryland, Virginia 
and the District of Columbia, 





| 


| 
| 


A PROFITABLE DEPARTMENT. 





Foreign Fire insurance Company Pays 
Handsomely into the State Treas- 
ury of Ohio. 





Judge C. C. Lemert, Ohio insurance 
superintendent, has turned into the 
State treasury $524,723.78, the first 
week’s collections under the November 
payment of the annual 2% per cent. 
premium tax on foreign insurance com- 
panies doing business in the State. Pay- 
ments this year are expected to run 
considerably over $1,000,000, which will 
be a substantial increase over last year. 
The fire marshal’s tax, from the addi- 
tional one-half of 1 per cent. of fire in- 
surance premiums, is expected to yield 
the State more than $70,000, also a con- 
siderable increase, of which, it is ex- 
pected, a large proportion will be cover- 
ed into the State treasury after the ex- 
penses of the office are paid. 





Through the exchange of stock the 
National Provincial Insurance Corpora- 
tien, of London, has taken over the 
business of the Law Car and General 
of the same city. 
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LEWIS A HOLDOVER. 





New Jersey’s Insurance Commissioner to 
Remain in Office Until 1912—Posi- 
tion a Highly Responsible One. 





There will be no change at this time 
in the head of the Insurance Depart- 
ment of New Jersey as the result of the 
recent election of Woodrow Wilson as 
Governor over Vivian M Lewis, who is 
the Commissioner of Banking and In- 
surance. 

Mr. Lewis will continue as Commis- 
sioner until April 1912, when his term 
will expire. His successor will then be 
appointed by Governor Wilson. 

During the nineteen months which 
Mr. Lewis has occupied the position of 
Banking and Insurance Commissioner, 
he has shown himself to be a most 
capable and efficient official and his con- 
tinuance in the office for another year 
and a half will indeed be gratifying to 
all concerned with the great banking 
and insurance interests.of the State. 





JOSEPH FROGGATT. 





Branch Secretary of Atlas to Retire 
From Its Service and Engage in 
Accountancy Work. 





Shortly after the first of the year 
Joseph Froggatt will retire as branch 
secretary of the Atlas Assurance Com- 
pany, of London, to become identified 
with the well-known accountancy firm 
of Suffern & Son, of this city. During 
his association with the fire insurance 
business, first with the Manchester and 
subsequently with the Atlas, Mr. Frog- 
gatt enjoyed a reputation as one of the 
ablest accountants in fire underwriting, 
and was frequently consulted by com- 
pany men concerning that phase of 
work. 

United States Manager Lock of the 
Atlas is at present traveling in Mexico, 
and nothing looking to the selection of 
a successor to Mr. Froggatt will be done 
until his return. 





WELL RECEIVED. ‘ 





New Jersey Agents Enthuse Over Sug- 
gestion of a Wide-Awake State 
Association. 





The nature and number of the re- 
sponses had from local agents of New 
Jersey in answer to the suggestion 
that new energy be injected into the 
State Association, has been such as to 
greatly encourage those pushing the 
movement. Present pledges insure 
a large attendance at the Asbury Park 
meeting on the 22d inst., and the mem- 
bership roll of the organization should 
be greatly augmented as a result of the 
convention. 

It is expected that Secretary H. H. 
Putnam and possibly several other offi- 
cials of the National Association, will 
be at Asbury Park and will point out to 
the New Jersey men the numerous 
benefits that might be expected to fol- 
low close affiliation with the National 


ody. 

The call for the meeting reads: 

“At a meeting of a number of fire in- 
surance agents of New Jersey, held in 
Newark on November 34d, it was decided 
that the time was ripe for the fire in- 
surance agents of the State to get to 
gether and form a strong and effective 
organization for the protection of their 
mutual interests, and tc avail them- 
selves of the influence of the National 
Association of Local Fire Insurance 
Agents by affiliation with that body. 

“All agents know the unfavorable con- 
ditions that exist, and the purpose of 
this meeting is to pledge support to 
right principles, and to oppose bad prac- 
tices in fire underwriting, to favor the 
adoption of uniform blanks, to advocate 
favorable legislation, to discuss qualifi- 


cation of agency appointment, to advo- 
eate uniform commissions, to prevent 
overhead writing, to protect and safe- 
guard the interest of local agents, and 
to secure united influence and support 
of all agents to work together to ac- 


complish reforms and obtain valuable | 
results. 

“The convention will be held at 
Asbury Park, N. J., on Tuesday, Nov. 
22, 1910, at the Marlborough Hotel, be- 
ginning at 11 o’clock A. M. 

“Please advise on enclosed card 
whether or not you will be present. 

“Visitors will be met at the railroad 
station by the local agents with auto- 
mobiles on arrival of morning train. 

“The State Association will also meet 
at the same time and place. 

“Amendments to the constitution to 
meet the new conditions, will be acted 
upon at this meeting. 

“Your presence is earnestly desired. 
This means you. 

“Hon. T. Frank Appleby, Asbury Park; 
S. M. Meeker, of William H. Meeker, 
Ine., Elizabeth: John H. Ward, of Nel- 
son & Ward Co., Jersey City; G. D. 
Williamson, of Woodward & William- 
son, Jersey City; R. P. Conlon & Son, 
Newark; James E. Garrabrant, Newark: 
A. P. Haldane, Paterson; Russell Fitz 
Randolph, of James W. Lent Agency, 
Bernardsville; C. A. Burhorn, Hoboken; 
Louis Sherwood, of Van Houten & Sher- 
wood Co., Jersey City; W. C. O’Leary, 
of A. M. Bradshaw Agency, Lakewood: 
Robert O’Gorman, Newark; T. C. Mof- 
fatt, Newark; E. H. Lambert, Paterson; 
F, R. Reynolds, Paterson.” 





MUST SERVE WITHOUT FEE. 





Proposition That Executive Committee- 
men be Paid Fails of Enactment in 
Philadelphia Board. 





By an overwhelming vote the proposi- 
tion that members of the executive com- 
mittee of the Philadelphia Board of Fire 
Underwriters, be paid $5 for each meet- 
ing they attend, offered at the most 
recent gathering of the organization, 
was defeated. 





Fighting Allegheny County Board. 





Officers and executive committeemen 
of the Allegheny County Board have all 
been served with summons to appear 
and testify in the action of E. M. Toie 
against the organization. A hearing in 
the case was had on Monday, and the 
taking of testimony will be continued 
on Saturday. 





KNOCK OUT DECISION. 


(Continued from page 10.) 


sistent with our ideas of civil liberty 
Among the most odious and oppressive laws 
ever enacted by the English Parliament, in 
the worst of times, were the statutes of 
labor of Henry VI. and Edward III. These 
enactments fixed a maximum rate of wages 
for the laboring man, prohibited him from 
seeking employment outside of his own coun- 
try, required him to werk for the first em- 
ployer who demanded his services and pun- 
ished every violation of the statutes with 
severe penalties. In the very nature and 
constitution of things legislation which inter- 
feres with the operation of natural and 
economic laws defeats its own object, and 
furnishes to those whom it professes to 
favor few of the advantages expected from 
ita provisions. The circumstances that the 
act of March 9, 1901, reverses the condi- 
tions of the statutes of labor of Henry VI. 
and Edward III., and lays the burden and 
the penalty upon the employer instead of the 
laborer does not render it any less pernicious 
and objectionable as an invasion of newtural 
and constitutional rights. Statutes similar 
to this have been before the courts of other 
States, and in nearly every instance have 
been held unconstitutional.” 


See also State vs. Norton, 5 Ohio (N. P.) 


183; State vs. Firecreek Coal & Coke Co., 
33 W, Va. 188, 10 8. E. 288. 
The act of the Nebraska Legislature of 


1909 falls within the principles announced 
in these cases, and as ft does not seem that 
the portions of the act are separable, the 
whole act must be declared void, and its 
enforcement will be enjoined. 
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AS VIEWED BY THE COURTS 


SOME RECENT LEGAL DECISIONS. 








Granting of Other Insurance—Mort- 
gage or Encumbrance—tIron 
Safe Clause. 





Some decisions of wide underwriting 
application handed down by prominent 
courts recently, are the subjoined, sum- 
marized by the Insurance Green Bag, 
Chicago, George J. Kuebler and George 
R. Brown, attorneys: 

Other Insurance.—This case presents 
three interesting questions claimed to 
be governed by the S. Dak. valued poli- 
cy law of 1905. We have therefore pre- 
sented same in three separate bulle- 
tins: The question of over-insurance 
in this; second, as to incumbrances in 
Fire Insurance No. 65; and the ques- 
tion of the amount of liability under 
the valued policy law, in Fire Insur- 
ance No. 66. The loss was total on a 
2 story frame building and the com- 
pany denied liability because there was 
concurrent insurance greater’ than 
amount specified in the policy, and, sec- 
ond, because a mortgage of $2,000 had 
been made without the consent or 
knowledge of the company. Insured 
contended that the agent was duly no- 
tified as to other insurance, that the 
amount permitted in the policy was a 
mutual mistake, that when the incum- 
brance was made, insured notified the 
company of the fact by letter. There 
was judgment for the plaintiff in the 
lower court which the Supreme -Court 
of S. Dak. affirmed. In the matter of 
over-insurance, the court say in part: 

“The statutory form of policy con- 
tains the following provision: ‘A per- 
son who solicits insurance or issues 
policies of insurance, or procures ap- 
plications therefor, shall be held to be 
and considered the general agent of the 
insurer issuing the policy or making a 
renewal thereof, except as to proof of 
loss and adjustment thereof.’ It is to 
be borne in mind throughout that this 
form of policy constitutes not only the 
contract between the parties, but also 
the law governing the rights of both. 
It is unnecessary, therefore, to cite de- 
cisions, discussing the authority of so- 
liciting agents. * * * That Nugent, 
the soliciting agent of defendant, was 
informed by plaintiff at the time of the 
issuance of this policy of the existence 
of $4,400 insurance then on the prop- 
erty is undisputed in the record. Under 
these decisions and the provisions of 
the policy, the knowledge of the agent, 
Nugent, was the knowledge of the de- 
fendant, and the company therefore 
stands charged with knowledge of the 


existing insurance on the property. 
* * * But the policy contains also 
the following provisions: ‘It shall be 


the duty of the insurer in order to avail 
himself of any provision in this policy, 
rendering it void, to promptly cancel 
the policy as provided herein upon hav- 
ing or obtaining notice or knowledge 
of the existence of any facts or cir- 
cumstances which would, according to 
the terms of the policy, render it void; 
otherwise it will be deemed to have 
waived such provision or provisions 
voiding the policy.’ It is clear, there- 
fore, that under the decisions of this 
court and this provision of the policy 
the defendant has conclusively waived 
its right to declare the policy void on 
account of this $4,400 existing insur- 
ance by its failure to cancel the policy, 
or issuing it with knowledge of exist- 


ing facts which would render it void.” 
Lawver v. Globe Mutual Ins. Co., 127 
N. W. Rep. (8S. Dak.) 615. 


Mortgage or Incumbrance—South 
Dakota Statute—Notice to Company by 
Letter Mailed by Insured and Claim by 
Company That Same Was Not Receiv- 
ed is a Fact for the Jury. 

(For facts in this case, see Fire In- 
surance Nos. 64 and 66.) 

Insured mortgaged the premises with- 
out previous notice to thé company 
but claimed to have written and mailed 
a letter to the company containing 
such notice. The company showed 
that it never received such a letter. 
This raised a question of fact for the 
jury. Upon this point of notice by. 
mail, the Supreme Court of S. Dak. say 
in part: 

“The question presented by the 
mortgage is one of greater difficulty. 
The policy contains no provision relat- 
ing specificially to incumbrances. * 
* * The legislative assembly of this 
State, however, by Chapter 126, Laws 
1905, have prescribed a form of insur- 
ance contract known as a ‘standard 
form’ of fire insurance policy, and its 
use by all insurance companies doing 
business in this State is made obliga- 
tory under heavy penalties. ‘The policy 
in this case conforms strictly to the 
statutory requirements. This policy 





therefore becomes both the contract | 


and the law governing and defining the 
rights and duties of each of the parties 
to the contract. * * * 
ever, contain a provision that: ‘This 
policy shall be void * * * if with- 
out such assent the situation or condi- 
tions affecting the 
shall be altered so as to materially in- 
crease the hazard, if such increase in 
hazard be occasioned by the act or 
agency of the insured.” Under the rule 


It does, how- | 


insured property | 


of interpretation applied to the ordina- | 
ry contract of insurance, such a provi- | 


sion might not be held to relate to in- 
cumbrances, because they are not spe- 
cifically mentioned. * * * 

“The vital question, then, is, whether 
the defendant had knowledge or notice 
of the existence of this mortgage prior 
to the loss. If it had such notice or 
knowledge, and failed to cancel the 
policy, the forfeiture is waived, and 
cannot be asserted as a defense in this 
action. The giving of the mortgage be- 
ing admitted by plaintiff, he must as- 
sume the burden of proving such no- 
tice or knowledge or consent on the 
part of the defendant company as 
would constitute a waiver of this con- 
dition of the policy against increased 
hazard. * * * ‘It was necessary in 
order to establish a waiver of the 
breach of condition against other in- 
surance to prove actual notice to the 
appellant, and silence under such cir- 
cumstances as to imply its assent to 
the additional insurance. Proof of such 
notice was sought to be made by evi- 
dence of the writing and posting of the 
letter duly addressed and stamped. 
The appellant denied the receipt of the 
letter, so the question whether or not 
it was received was clearly one of fact 
to be determined by the jury. Deposit- 
ing*a letter in a post office, properly 
addressed and stamped, is prima facie 
proof that it was received by the per- 
son to whom it was addressed in due 
course of mail; but, where its receipt 
is disputed, the court would not be jus- 
tified in instructing the jury that the 
receipt of the letter might be inferred 
from so mailing it. * * * In the 
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absence of any exception to the charge 
of the court, it will be conclusively 
presumed that this issue of fact was 
properly submitted to the jury, and 
their verdict must be deemed final 
upon this appeal.’” 

Lawver v. Globe Mutual Ins.’ Co., 127 
N. W. Rep. (S. Dak.) 615. 

> * 7 





fron Safe Clause—Promissory War- 
ranties—Insured Must Keep _intelligi- 
ble Books and Keep Them in a Fire 
Proof Safe When Not Open for Busi- 
ness and Produce Them in Case of 
Loss, or He Cannot Recover. 

Insured was a country merchant in 
Okla. The policy was an Ark. contract 
and contained the usual promissory 
warranties of taking an itemized inven- 
tory annually and keeping a set of 
books showing plainly a complete rec- 
ord of the business transactions, etc., 
and that such books be kept securely 
locked in an iron proof safe at night or 
other times when not actually open for 
business, and insured covenanted and 
warranted to produce such books for 
inspection, and the failure to do the 
above things should vecome a bar to 
any recovery. All of the books and 
other memorandums kept in a most 
superficial manner were not placed in a 
safe as required and were destroyed in 


the fire. In the lower court there was 
judgment for insured which the Su- 
preme Court of Okla. reversed, saying 
in part: 

“Books showing ‘all purchases and 
sales, both for cash and credit,’ within 
‘the meaning of a covenant and agree- 
ment in a policy of fire insurance re- 
quiring the insured to keep a set of 
books showing a complete record of 
business transacted, including all such 
purchases or sales, need only be such 


y show these matters to a 
man of ordinary intelligence.* * * 
“Failure of an insured to produce the 
books and inventory as required by a 
policy of fire insurance under penalty 


as will fairly 


of forfeiture means a failure to pro- 
duce them if they are in existence 
when called for; or if they have been 
lost or dest royed by the fault, negli- 
gence, or design of the insured.’ The 
assured did not keep and was unable 
to produce after the fire the last inven- 
tory of his stock, and record of the 
sales for cash and on credit, and a 
record of the purchases made between 
the date of the last inventory and the 


fire. ~ * * 
“But this does not absolve the insured 


from compliance with the terms of the 
policy to the extent indicated by the 
rule laid down by the Supreme Court 
of the United States, heretofore refer- 
red to. Even the book keeper for the 
concern stated that the system of book- 
keeping was so meager that the amount 
of the sales had to be estimated, and, 
as data for this estimate, he ‘took an 
average from the amount of money de- 
posited in the bank.’ How unreliable 
this data was is apparent from the evi 
dence of the assured and his book- 
keeper to the effect that all the cash 


derived from sales was not deposited, 
but that part of it was used to pay Mr. 


Whitaker, the representative of the 
wholesale grocery company, part of it 
to defray other current expenses, and 
deposited the balance. We are fully 


a careful examination 
that there was not suf- 


convinced from 
of the evidence 


ficient competent evidence available to 
supply the information Mr. Fuller 
bound himself to furnish, and that, 
even considering all the evidence that 
was admitted at ms trial, a large part 
of which we thin was incompetent, 
he fell short of “lB. , ing the neces- 
sary proof to entitle him to a verdict.” 
German-Amer. Ins. Co. vy. Fuller, 110 
Pac. Rep. (Okla.) 763 
. . . 
Compromise Settlement—aAll the 


Terms of a Compromise Settlement 
Taken Together Must Be Given Effect. 
Voluntary Raising of Rate Does Not 


Include Compulsory Payment Under 
Judgment. 

Insured's property wa destroved in 
the great fire, April 18, 1966. The com- 
pany declined full payment of loss but 
effected a compromise settlement with 
insured on a 50 per cent. hasis. The 


satisfaction and accord entered into be- 
tween the parties contained a provision 
to the effect that if, in the future the 
company should adopt another plan of 
settlement and should raise the rate of 
payment voluntarily, in the district in 
which insured’s property. at the time of 
the fire was located, or if the company 
having a claim for loss in said district 
under similar conditions, and a higher 
rate of payment is adopted, then the 
company will pay such increased rate 
to insured. It appeared that some of the 
claimants in the district brought suit 
for full amount of their claims and re- 
covered judgment. Insured took this 
to mean a higher rate of settlement and 
brought suit in the Federal Court for 
the difference between the amount re- 
ceived and the amount of the loss. The 
matter came up on a motion to strike 
out a portion of the defense set up by 
the company as to agreement and the 
meaning of the word “voluntary.” The 
U. S. District Court for the Northern 
District of California denied the motion 
and, in defining the word “voluntary” 
within the meaning of the agreement, 
say in part: 

“The matter in hand as disclosed by 
the facts alleged in the complaint was 
the amicable adjustment of the plain- 
tiff’s claim out of court and without 
litigation; and the stipulation for any 
further payment by its very terms had 
reference to a ‘voluntary’ raising by de- 
fendant of the rate of payment in any 
subsequent settlements as the contin- 
gency upon which plaintiff’s right to such 
increase should depend. It would be an 
unwarranted distortion of the terms of 
the writing to hold that it related to or 
included payments that might be made 
by defendant under the compulsion of 
hostile judgments such as counted upon 
in the answer. Plaintiff places reliance 
for its contention largely upon the last 
clause of the contract to the effect that, 
‘if as to any policy holder * * * a 
payment at a higher rate is made,’ then 
plaintiff shall have a like increase; it 
being urged that this is a distinct and 
unequivocal stipulation unaffecteq by the 
preceding clause relating to a voluntary 
raising of the rate for the whole dis- 
trict. But obviously this construction 
cannot obtain. The contract must be 
construed as a whole. You cannot sep- 
arate a clause or a sentence from its 
context and give it a meaning foreign 
to the purpose of the parties as gath- 
ered from the entire writing.” 

Motion will be denied. 

Ralph Brown Co. v. Norwich Union 
Fire Ins. Co., 180 Fed. Rep. 





SPECIAL AGENT IN WESTERN N. Y. 





F. W. Kentner to Supervise Important 
Territory for North British & 
Mercantile. 





Fred W. Kentner, of Rochester, will 
shortly join the field staff of the North 
British & Mercantile of London, as 
Western New York special agent for 
both it and its subsidiary company, the 
North British & Mercantile of New 
York. 

After traveling for the Queen, Mr. 
Kentner went with the Phenix of 
Brooklyn, continuing with the Fidelity- 
Phenix. He knows New York State 
thoroughly, and is highly regarded by 
his field associates. 





South Coming into Its Own. 





That the soil wealth of the Southland 
is at last being appreciated, and made 
to yield a percentage at least of wha 
it is capable of doing, is convincingly 
set forth in the returns nad from pres 
ent year crops. These will bring into 
the territory close to $3,000,000,000, or 
nearly twice the returns of 1900. 

These figures, startling in their ag- 
gregate, are merely an earnest of what 
may confidently be counted upon for the 
future, and attest that the marvelous 
prosperity of the country below the 
Mason & Dixon line is based upon a 
stable foundation. 

A brief summary of the returns had 
from the staple crops of the South in 
1910, is set forth in a tetter addressea 


by Secretary John J. McKay, of the 
Atlantic National Fire, of Macon, Ua., 
to the local representatives of the Com- 
pany, some days ago. 

The Atlantic National is conducted 
along lines that will ensure for it a 
part in the solid prosperity of its home 
territory. 
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FORM CHANGES. 





Conditions Under Which Dwellings and 
Stables May be Written in Middle 
Department. 





Recent amendments provide for the 
writing of dwellings and private stables 
in New Jersey as follows: 

When more than one dwelling or pri- 
vate stable are insured under a single 
item, form of policy shall provide for a 
specific amount on each building or be 
governed by the rules for blanket or 
floating form of policy. 

Note.—A double dwelling or a double 
stable may be insured as one building. 

The form required upon the same 
classes in Pennsylvania, Maryland, Dela- 
ware and West Virginia reads: 

When more than one dwelling or pri- 
vate stable are insured under a single 
item, form of policy shall provide for a 
specific amount on each building or be 
governed by the rules for blanket or 
floating form of policy. 

Note.—A double dwelling or a double 
stable may be insured as one building. 

In New Jersey the new regulation 
concerning the “valued clause” is as 
here given: 

Unless otherwise provided, no clause 
or wording establishing a basis of ad- 
justment or determination of values 
other than provided in the standard 
policy shall be used as a part thereof. 

Note.—This rule shall not apply to 
works of art, objects of virtu, speci- 
mens, documents, negatives and live 
steck when form of policy limits liabil- 
ity to cost or fixes a maximum value on 
such property. 

Elsewhere throughout the Middle De- 
partment field the provision reads: 

Unless otherwise provided, no clause 
or wording establishing a basis of ad- 
justment or determination of values 
other than provided in the standard po!- 
icy shall be used as a part thereof. 

Note “A.”—This rule does not apply 
to buildings in the State of Delaware. 

Note “B.”—This rule shall not apply 
to works of art, objects of virtu, speci- 
mens, documents, negatives and live 
stock when form of policy limits liabil- 
ity to cost or fixes a maximum value on 
such property. 





JUDGE LEMERT’S SUCCESSOR. 





Report That Judge D. L. Rockwell Will 
Become Insurance Commissioner 
of Ohio. 





With the entire machinery of the 
State government in the hands of the 
Democrats, as the result of last week’s 
election, it is current comment in Ohio 
political circles that Judge C. C. Lem- 
ert, superintendent of insurance, will 
be succeeded soon in the office by 
Judge David L. Rockwell, of Ravenna. 
Judge Lemert’s term will expire June 3 
next, but Rockwell’s friends hope to 
bring pressure to bear earlier to secure 
the place. Judge Lemert was retained 
in office by Governor Harmon after his 
first election because of the important 
litigation then pending. Notable among 
these were the cases involving the 
stock increase and dividend of the 
Union Central Life Insurance Company 
of Cincinnati, and the criminal cases 
involved in the wrecking of the Ohio 
German Fire, of Toledo. These cases 
are about out of the way. Two years 
ago Judge Rockwell was the Democrat 
candidate for lieutenant governor, on 
the ticket with Harmon. 





HOLDS COMMON LAW APPLIES. 





Decision of Judge Barham in Newport 
News Conspiracy Case. 





The full opinion of Judge T. J. Bar- 
ham, of the Corporation Court of Vir- 
ginia, in the famous Newport News 
case, is now available, and is being 
perused with close interest by fire un- 
derwriters. 

It will be recalled that at the latest 
annual meeting of the Southeastern 


Underwriters Association, a number of 
nranagers and others were placed under 
arrest, charged with violating the Vir- 
ginia State law in concertedly raising 
rates at Newport News. 

In the trial of the action, after read- 
ing briefs submitted by both plaintiff 
and defendants, Judge Barham decided 
against the underwriters, holding in 
brief, that “there is common law in Vir- 
ginia against criminal conspiracy; that 
fire insurance is a necessity in Newport 
News, and that the raising of rates on 
that necessity by preconcerted effort is 
so prejudicial to the public welfare as 
to be an indictable conspiracy.” 





R. J. KERR. 





Assistant Secretary of United Surety 
Company Joins Whilden & Han- 
cock Agency. 





To accept the management of the 
bond department in the Whilden & 
Hancock general agency of New York 
city, R. J. Kerr has resigned the assist- 
ant secretaryship of the United Surety 
Company of Baltimore, effective No- 
vember 21st. 


Mr. Kerr has been identified with 
surety underwriting for ten years, serv- 
ing successively with the United States 
Fidelity & Guaranty, the Title Guaran- 
ty & Surety and the United Surety 
companies. He is regarded as a young 
man of unusual capacity and abundant 
energy. 

The Whilden & Hancock office repre- 
sents the Pacific Coast Casualty Com- 
pany of San Francisco, as general 
agents for New York and New Jersey. 





New Jersey Agency Appointments. 





Aachen & Munich.—Claude F. Chard, 
Millville. Allemannia.—Chas. B. Dunn, 
Paterson; Walter A. Conroy, Keans- 
burg; John W. Trumbull, Pennsgrove; 
William J. Adamson, Paulsboro; Walter 
Hanenstein, Town of Union; William 
P. Gibson, Bayonne. American Assur- 
ance.—Shepherd Garretson, Bloomfield. 
Ben Franklin.—William J. Adamson, 
Paulsboro; Walter A. Conroy, Keans- 
burg; Charles B. Dunn, Richard A. T. 
Harris, Paterson; John W. Trumbull, 
Pennsgrove; Warren and Brown, Pater- 
son. Calumet.—Bennett H. Fishler, Up- 
per Montclair. Capital——Carey Bros., 
Hoboken. Fire Association—Ora C. 
Simpson, Benson F. Snyder, Newton. 
German Alliance.—Nelson & Hard Co., 
Jersey City. German-American.—David 
Bartine Melick, Penpock; Charles C. 
Groves, Cranbury. Humboldt.—Charles 
B. Dunn, Richard A. T. Harris, Pater- 
son; Walter A. Conroy, Keansburg; 
John W. Trumbull, Pennsgrove; Wil- 
liam J. Adamson, Paulsboro. Insurance 
Co. of North America.—Ora C. Simp- 
son, Benson F. Snyder, Newton. Liver- 
pool & London & Globe.—Charles C. 
Groves, Cranbury. Mannheim.—Edwin 
G. Fraser, Perth Amboy. National Fire, 
Paris.—H. G. Harris & Co., Atlantic 
City; John F. Huntsman, Jr., Plainfield; 
Ten Broeck & Morse, Jersey City. Nia- 
gara.—Charles C. Groves, Cranbury. 
Norwich Union.—George W. Michens, 
Pompton Lake; Taylor & Le Coney, 
Moorestown. Orient.—Field & Co., New 
Brunswick. Phoenix, Conn.—Grace E. 
Smith, Bridgeton; E. A. Carpenter, Up- 
per Montclair. Providence-Washington. 
—Gray-Mandeville Co., Newark. St. 
Paul F. & M.—Charles J. Corn, New- 
ark; B. C. Kuser, M. R. Margerum, 
Trenton. Scottish Union & National.— 
C. H. Moore, Cranbury. Teutonia.— 
Charles B. Dunn, Richard A. T. Harris, 
Richard F. Warren, James L. Brown, 
Paterson; Walter A. Conroy, Keans- 
burg; John W. Trumbull, Pennsgrove; 
William J. Adamson, Paulsboro. Union 
Marine.—Herschell Birdsall, Red Bank. 
William Penn.—William A. Manpay, 
Charles P. Tilton, Atlantic City. 





Hertel and von Roden have been 
given the Philadelphia agency of the 
General Fire of Paris. 


CASUALTY AND 


SURETY HAPPENINGS 








Constitution and By-Laws for Confer- 
ence of Southern Insurance Under- 
writers Drawn Up. 





The committee appointed at the pre- 
liminary meeting of Southern Insurance 
Underwriters in Mobile, Ala., on Sept. 
28, 1910, met in Birmingham on Novem- 
ber 10, for the purpose of preparing a 
constitution and by-laws, these to be 
submitted to the regular convention. 

The constitution and by-laws adopted 
parallel] closely those in use by other 
insurance conferences. The Association 
will doubtless be known as the “Con- 
ference of Southern Insurance Under- 
writers.” The first annual convention 
will be held in Atlanta, Ga., on Dec. 8 
and 9, 1910, at which time it is expected 
the constitution and by-laws will be 
adopted, officers elected, the date of 
the annual meeting decided upon, and 
the Conference launched as a permanent 
organization. 

At the meeting in Mobile, nine com- 
panies were represented; twelve others 
have since joined, and so it is definitely 
known that twenty-one organizations 
will be represented at the Conference. 
From letters received from various com- 
panies in the Southern field, this num- 
ber will probably be augmented be- 
tween this date and the time of the 
convention, there being some nineteen 
other companies that have signified 
their intention of joining at an early 
date. It will thus be seen that the 
Southern Conference will start off 
numerically stronger than any associa- 
tion of its kind ever launched. 

The proposed name of the association 
explains exactly the nature of the Con- 
ference. Membership will not be limit- 
ed to casualty companies. An invitation 
is being extended to all Southern com- 
panies in the various lines to unite in 
the movement. The need of the organ- 
ization has been brought home forcibly 
to every company in the field, and the 
response has been enthusiastic. 

The program for the convention, in as 
far as the reading of papers is concern- 
ed, has not been definitely determined, 
hut it will include addresses on the vari- 
ous lines by the leaders in these lines 
in the Southeastern States. 

The committee, having in charge the 
preliminary work of the Association, 
consists of H. D. Huffaker, tem- 
porary chairman, president of the Inter- 
State Life and Accident Company, of 
Chattanooga, Tenn.; C. J. Goodman, 
temporary secretary, secretary and gen- 
eral manager of the Dixie Casualty and 
Suretv Company, of Jackson, Tenn.: 
Geo. W. Carr, secretary of the Southern 
States Fire and Casualty Company, of 
Birmingham, Ala.: C. P. Orr, president 
of the Southern Mutual Aid Association, 
of Birmingham, Ala.; and James A. 
Blainey, general manager of the Eauita- 
ble Casualty Company, of Atlanta, Ga. 





CONSPIRACY CHARGE DENIED. 





Management of Columbus Casualty 
Company Answers Claims of State 
Attorney-General. 





Two defenses are set up, in the 
answer filed last week by the Columbus 
Casualty Company, to the ouster suit 
brought in the Common Pleas Court of 
Franklin County by the Attorney-Gen- 
eral of Ohio. One defense is that the 
Common Pleas Court does not have 
jurisdiction, and the other is a general 
denial of Attorney-General Denman’s al- 
legations. 

The Company denies that its assets 
were impaired below the capital requir- 
ed by law, and sets forth that the assets 
September 30 last were $99,534.64. It 
is alleged that certificates of deposit are 


held by tthe proper persons for $26,000 
in the Carnegie Trust Company and for 
$35,000 in the Hungarian National Bank 
of New York. 

Denial is made that there was a con- 
spiracy of the directors to dissipate 
the Company’s assets, as alleged in the 
State’s suit, filed a month ago. Appli- 
cation is made for the dissolution of a 
temporary restraining order to prevent 
the winding up of the Company’s affairs. 


RETURNS TO 





INSURANCE. 





Patterson Again Secretary of Federal 
Casualty Company, the Business of 
Which Continues to Boom. 





Greatly improved physically by his 
European trip of several months, Peter 
Patterson is once more identified with 
Insurance interests, having been elected 
secretary of the Federal Casualty Com- 
pany of Detroit, a position he ably filled 
prior to May last, when ill health com- 
pelled his retirement. 

J. A. McCoy, who succeeded Mr. Pat- 
terson in the secretaryship six months 
ago, has been advanced to the vice- 
presidency. 

In making the announcement to the 
field force, President Cliff expresses 
delight at Mr. Patterson’s return to the 
official family of the Federal, con- 
gratulates the agents on the fact that 
October far exceeded any previous 
month in the history of the Company 
in the matter of premium income and 
new business written, closing with the 
encouraging statement that 1910 will 
show an increase of approximately $50,- 
000 in premium receipts and assets 
over 1909. 





RESERVE PLAN WAITS APPROVAL. 








Liability Companies Will Submit 
Method of Computation to Insur- 
ance Commissioners. 

A final conference of the liability 
companies was held in this city last 


week to give the finishing touches to 


the plan which has been in preparation 
for several months, for a uniform 
method of computing liability loss re- 
serves. This has now been completed 
and it will be submitted by the com- 
mittee which has the subject in 
charge, to the insurance commission- 
ers through the committee on reserves 
other than life, of the National Con- 
vention of Insurance Commissioners. 
The plan is intended to form the 
basis of a new law to be introduced 
through the commissioners in all the 
States. The liability reserve commit- 
tee has had numerous conferences 


with the commissioners, and it is ex- 
pected that they will approve the plan 
and secure its adoption in various 
States. 





WILL CUT ANOTHER MELON. 
National Surety Plans to Declare a 
Handsome Stock Dividend—Capital 
to be Increased. 





In line with a prior recommendation 
of the directors, stockholders of the Na- 
tional Surety Company of New York, on 
Thursday last voted to increase the 
capital of the corporation to $1,500,000 
this to be secured through the declara- 
tion of 


a stock dividend of 331-3 per 
cent. and by the issuance of $500,000 of 
new stock sold at $200. 

Considerable of the new stock has 
been taken in central Ohio, chiefly in 
Columbus. James W. Carroll, central 


Ohio agent for the National, interested 
a number of his friends in the shares, 
which were sold at $200, after a stock 
dividend of 331-3 per cent. had been 
declared to the old stockholders. 
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PROPOSES STATE INSURANCE, 





Washington Employers’ Liability Com- 
mission Drafts Bill Providing 
Benefits for Workmen. 





A State industrial insurance depart- 
ment, paying specific benefits to injured 
workmen, is provided for in the ten- 
tative draft of an employers’ liability 
bill as framed by the Washington Em- 
ployers’ Liability Commission, appoint- 
ed several months ago by Governor 
Hay. Details of the proposed measure 
were made public following a meeting 
of the commission at Tacoma last 
week. The bill will be submitted 
to a number of prominent Washington 
attorneys, who will pass upon the points 
of law involved, but it is expected to 
show but few changes from its present 
form when presented to the next Wash- 
ington Legislature for enactment. 

The measure if enacted will eliminate 
liability insurance written by stock 
casualty companies in Washington. At- 
torneys of the class known as “ambu- 
lance-chasers” will also find the State 
a poor field for operations. Ordinarily 
an injured worker will have no need 
for counsel, the exception being in case 
of an appeal from the insurance de- 
partment. Then the court shall award 
a reasonable attorney’s fee, in addition 
to the judgment rendered on the appeal. 

The draft provides that employers 
shall be exempted from judgment for 
personal injuries by paying a premium 
into an insurance fund to be legally 
created. Every workman will be en- 
titled to the benefits to be paid out of 
the fund, unless he desires otherwise 
and so informs his employer in writing. 

All workmen and administrative offi- 
cers employed in mines, factories and 
workshops where machinery is used; 
on wharves, dredges; in smelters, laun- 
dries, quarries, engineering works, log- 
ging and lumbering camps and mills 
where machinery is used, shall be in- 
sured under the provisions of the act. 

Premiums are to be paid by both 
employer and employe. An employer 
under the act shall pay to the county 
treasurer a certain premium based on 
the entire earnings of his employes. A 
workman shall pay to the county treas- 
urer through his employer, a stated 
sum, to be deducted from his wages. 
Workingmen are also to pay 50 cents 
a month through employers to the 
county treasurer for first aid and a 
hospital fund. All premiums received 
from the employer and workman are 
to constitute an “accident fund.” 

It is provided that such insurance 
shall cover the risk of personal injury 
arising in the course of the employment 
and resulting in death or in disability. 
If a workman leaves a widow, or 
children at the time of his death, a 
weekly payment shall be made his 
heirs, equal to 75 per cent. of his week- 
ly wage but not exceeding total of 
$4,000. Other provisions are made to 
fit other conditions of survivors. 

The draft provides that the perma- 
nent total disability weekly payment 
shall be paid not to exceed the work- 
man’s wages for five years or $4,000 in 
all. Hospital benefits of $5 a week and 
funeral benefits of $75 are provided. The 


draft provides for the creation of a 
medical board, in the creation of which 
the workman shall have a voice. “Un- 


derwriters Report.” 





CHILD LABOR IN EUROPE. 





Deplorable Conditions Shown to Exist 
Upon the Continent—Laws Poorly 
Enforced. 





Sensational charges of repulsive con- 
ditions in child labor in continental Eu- 
rope are made in a special report pub- 
lished in the bulletin of the United 
States Burean of Labor. The report 
was made by Dr. C. W. A. Veditz, a pro- 
fessor of sociology in George Washing- 
‘on University, who made a special in- 
vestigation in Austria, Belgium, France, 
Germany, Switzerland and Italy. He 
gathered all his data from official rec- 
ords and sources of information. 

Child labor in Belgium not paid at 


all; children in Austria beginning work 
before six years old and child laborers 
in France drilled to disappear through 
trap doors at the approach of inspectors, 
and a generally indifferent enforcement 
of the laws through which employers 
tind it more profitable to pay the nomi- 
nal fines imposed than to obey the reg- 
wiations, are some of the conditions 
described. 

The general conclusion is that child 
labor laws abroad are in many essential 
respects poorly enforced, and that the 
penalties imposed for violations are 
ridiculously small and of practically no 
deterrent value. The report indicates 
that in most of these countries it would 
be a physical impossibility for the in- 
spectors to do more than a fractional 
part of their work or to do that part 
thoroughly, and that the courts are 
astonishingly ienient with offenders. 

In Austria child labor is not regulat- 
ed in workshops, in household industries 
or in commercial establishments. A 
recent official investigation showed that 
about half the children began work be- 
fore they were eight years old, while a 
large number began before they were 
six years old. Their pay varied all the 
way from food and certain articles of 
clothing to $14 a year for those in agri- 
cultural occupations. A large propor- 
tion received from 50 cents to $1.50 a 
month. 

In Belgium many violations escape de- 
tection. One-fourth of the laborers un- 
der sixteen either get no money wages 
at all or earn less than 10 cents a day, 
more than half receive between 10 and 
29 cents a day and less than one-fifth 
receive 30 cents or more. 

In France, Dr. Veditz says, some of 
the glass works go so far as to drill 
their child laborers in quickly disap- 
pearing through trap doors to avoid de 
tection, and the employers offer prizes 
for the children most agile in that per- 
formance. Among the most frequent 
and most flagrant violators of the rules 
are religious and charitable institutions 
such as orphanages, in which the chil- 
dren usually get no wages, are worked 
overtime and under conditions violating 
the law and the ordinary rules of 
hygiene. A traffic has sprung up, espe- 
cially among the Italian children im- 
ported into France in droves for em- 
ployment mainly in glass works, brick- 
vards and as chimney sweeps and boot- 
blacks. 

Germany’s industrial code was recog- 
nized as having not so much abolished 
child labor as having forced it out of 
the factories into home industry. 

In Italy factory inspection is of so 
recent date and so poorly organized that 
it may be said to be non-existent in a 
large part of the kingdom. 

In Switzerland conditions do not dif- 
fer essentially from those in Germany 
and France. 





Married Woman Not Liable as a Surety. 





In the case of Baker vs. the Owens- 
boro Savings Bank and Trust Co.’s re- 
ceiver et al. (130 S. W. Rep., 969), the 
Court of Appeals of Kentucky, constru- 
ing a statute similar to those that exist 
in a number of other States upon the 
same subject, holds that “a married 
woman, though she may bind her estate 
by conveyances or pledge, cannot be- 
come personally liable as surety for any 
one, and if she signs a note jointly with 
another, and indorses an inland bill of 
exchange drawn by another, merely as 
surety, a bank discounting such paper, 
with knowledge of the nature of her 
acts cannot hold her liable thereon.” 





The Western Union is planning to 
push more vigorously than ever its pub- 
licity campaign, the effort during the 
rew year being directed largely to reach 
rural communities through the medium 
of “patent insides” papers. 





Gerald Bunker, agency director of the 
National Casualty Company, of Detroit, 
is on the Pacific Coast reorganizing that 
territory for the corporation. 


D. H. SCOTT DEAD. 
Manager of the Maryland Casualty 
Company’s Accident and Health 
Department Passes Away. 





With profound regret the casualty 
underwriting world learned of the 
death of Duncan H. Scott, manager of 
the personal accident and health de- 
partments of the Maryland Casualty 
Company, and widely known and es- 
teemed for his personal as well as his 
professional attainments. 

In advising of the passing away of 
Mr. Scott, J. T. Stone, president of the 
Company, pays the following tribute 
to the memory of his long time aid and 
friend: 

“On Monday morning, November 7th, 
the earthly life of this courtly, kindly 
Christian gentleman ended, and his 
spirit returned to God who gave it. His 
last illness was brief and apparently 
painless. He sustained a _ paralytic 
stroke two weeks before his death and 
was almost or quite unconscious after- 
ward until the end. 

“Mr. Scott was forty-six years old 
and was in our service seven years, 
during all of which period he managed 
the accident and health department. 
He was an exceptionally able under- 
writer of risks of those classes. His 
services to this Company were of a 
very valuable character and his rela- 
tions with his associates at the home 
office and in the agency field were 
markedly agreeable. He was one of the 
distinctly lovable men. One naturally 
thought of him in the term sometimes 
misapplied and often used unthinking- 
ly—a gentleman—but of him it was al- 
ways and under all circumstances 
peculiarly appropriate. His mind and 
his heart were mirrors of what is best 
in other people. In his thinking and 
in his speech he constantly exemplified 
the injunction ‘whatsoever things are 
true, whatsoever things are honorable, 
whatsoever things are just, whatsoever 
things are pure, whatsoever things are 
lovely, whatsoever things are of good 
report, if there be any virtue and if 
there be any praise, think on these 
things.’ Daily association for a num- 
ber of years begets usually either close 
ties of friendship or strong dislike. 
Every one of Mr. Scott’s colleagues 
was his friend. His passing to the 
other side leaves deep and genuine 
sadness and a sense of real loss in the 
heart of every one of us. But we sor- 
row not as those without hope. He was 
a Christian—and still is. We pay this 
tribute of sincere respect and warm 
regard to his memory and will forever 
hold Duncan H. Scott in our own recol- 
lection as a synonym for ‘the grand 
old name of gentleman.’ ” 





Fatal Accidents On Baseball Diamonds. 

There were at least ten fatal acci- 
dents in baseball in the season of 1910 
and a long list of other injuries, a con- 
siderable number of which were serious. 
Statisticians yearly compile lists of 
football injuries, fatal and otherwise, 
but ignore baseball. In view of the 
number of persons who play baseball 
and the length of the season as com- 
pared to football, accidents in baseball 
are small in number to football; that 
is, to the football that was. This year’s 
football so far has produced much less 
in the way of accident and injury. 

However, there are enough accidents 
in baseball to prove that it is no child’s 
play; that it is a game of risks. Still, 
save to say that numerous minor in- 
juries of baseball are not listed here 
and that all the injuries, minor and 
otherwise, of football are duly listed, 
the intent of this article is not to draw 
a casualty parallel between baseball 
and football. It is just a chronicling 
of facts, a recital of the principal ac- 
cidents so far as they came under notice 
of the most popular and scientific of 
games. 

The details of the season of 1910 were 
chiefly among players not of the great- 
est skill, who are drilled in the fine 
points of the game and who have un- 
dergone careful physical preparation. 


Fatal accidents are rare on professional 
diamonds, but there is no lack of dis- 
tressing accidents to expert players. 
Swiftly batted balls and thrown balls, 
collisions, quick, sharp movements, such 
as sliding, sudden and vehement output 
of energy, these figure in the accidents. 
The accidents are of considerable vari- 
ety, but the last season was noticeably 
free from injuries caused by spiking. 





HAD MANY FALLS. 





Fakir Trapped By Alliance Against 
Accident Fraud—Remanded 
For Sentence. 





One Anna A. Strula pled guilty. be- 
fore Judge Rosalsky in the General 
Sessions (New York) to having obtain- 
ed $5,000 from the New York Central 
Railroad in 1906 through a fake acci- 
dent claim and was remanded for sen- 
tence. She has put in claims for six- 
teen accidents during the past four 
years and each time collected damages. 

She might still have been at liberty 
plying her deceptive and profitable 
trade only for the “Alliance Against 
Accident Fraud,” which succeeded in 
trapping her. 





Bank Robbers Active in Ohio. 





Several bank robberies and attempts 
at bank robberies in Ohio recently have 
resulted in a rush for bank burglary 
policies on Columbus agents having 
companies which write that kind of in- 
surance. The safe in the bank at Hil- 
liard, a suburb of Columbus, was blown 
recently, and the burglars got $5,300. 
The loss was covered by insurance. At- 
tempts have been made on a bank near 
Toledo and a bank in Eaton county. It 
is believed all were by the same gang, 
and that any rural bank in the State is 
liable to be struck next. Hence the rush 
for protection. 





Writing A. B. A. Form of Bond. 





To the list of surety companies au- 
thorized to write the American Bankers 
Association form of fidelity bond, has 
been added the names of the Southern 
States Fire & Casualty Insurance Com- 
pany of Birmingham, Ala., and the Fed- 
eral Union Surety Company, of India- 
napolis, Indiana. 





Massachusetts Accident Co. Branching 
Out. 





Satisfied with the results had in IIli- 
nois and Michigan, both of which were 
entered during the present year, the 
management of the Massachusetts Acci- 
dent, of Boston, plans to enter the Com- 
pany in additional States in the “very 
near future.” 





Since January 1 more than two hun- 
dred agents of the National Casualty 
Company, of Detroit, have qualified 
for membership in the “Million Dollar 
Club.” 





New Jersey Agency Appointments. 


John Hancock Mutual Life.—William 
L. Elmer, Robert W. Foster, William 
Sauers, Jersey City; William T. F. 
Ginger, Herman Ellmers, Brooklyn, N. 
Y.: Harry M. Butcher, Joseph R. Mur- 
ray, Trenton. Masonic Protective As- 
sociation.—William J. Button, Irving- 
ton. Metropolitan Life.—Isaac S. Car- 
son, Woodbury; Harvey D. Goode, John 
J. Regan, Newark; Harry Huyler, Mor- 
ristown; Harry F. Morse, Montclair; 
Cornelius G. Walter, Peter F. Lane, 
Louis Rathstein, George A. Scanlon, 
Thomas P. Taylor, Jersey City. Mutual 
Life—William G. MecClincey, Little 
Falls; Charles G. Olah, Franklin Fur- 
nace. New York Life.—Robert E. Mc- 
Guire, Newark. Northwestern Mutual.— 
Albert R. McAllister, Bridgeton; John 
R. Shangile, Hightstown. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Just how desire and en- 


Desire ergy operate is portrayed 
and in- the following lan- 
Energy. guage by Theo. C. Du 


Plessis, manager of the 
industrial department of the Massa- 
chusetts Accident Company: 

“A desire, is to recognize a factor in 
any enterprise one may be engaged in; 
sometimes it is characterized as am- 
bition, which calls for an output of en- 
ergy. Energy is the response to the 
desire to accomplish or achieve some 
worthy aim. Every ambitious desire, 
noble aspiration, worthy purpose or 
manly thought is a draft upon energy. 

“It is an easy matter to discover en- 
ergy at any time, provided there is on 
our part a disposition to do something 
within our ability to accomplish by ef- 
fort, more than in sitting with our 
hands folded, wishing for things that 
others pay full price for in hard work. 
Energy when found means the differ- 
ence between half-hearted attempts 
and a resolute purpose, or a weakness 
against power. 

“Energy can be aroused and be 
brought to dominate the faculties with 
irresistable and impelling force that 
must overcome all obstacles in the way 
of success, provided there is a desire 
or ambition to succeed. It would seem 
as if every sane minded person should 
be desirous of some proper good—a 
name, a happy family and home, with 
its pleasures, with the needed finance, 
which is necessary. 

“Ability to comprehend all this in- 
volves a cost which means effort com- 
bined with energy. In order to gratify 
such desires, we first must recognize 
that we are a unit in the world, and to 
occupy the place intended for us, we 
must become interested; this makes 
the wheels go round, as it were, and by 
the ordained human nature it becomes 
natural to desire fur some of the larger 
good callings for the outlay of larger 
degrees of energy. 

“Thus desire fattens on results, and 
energy is the companion of desire; 
combined, these make cause and effect, 
the endless chain where each link be- 
comes larger and stronger by use. The 
highest form of the expression of en- 
ergy, the father of desire, and the very 
essence of fact, is thought. To become 
a complete master of self, a director of 
your faculties, you must command am- 
bitious desires and then tax your en- 
ergies to supply your desires; this 
brings forth energy which increases 
with every exercise of the will as you 
force effort. It is up to you to arouse 
the energy required to live up to natu- 
ral limitations and to cultivate worthy 
desires for some proper good in life, to 
render valuable service which will lift 
you above the mere commonplace ex- 
istence, a mere cipher.” 


a 7” 7 
The least observing of 
Pending insurance men have come 
Commission to recognize that there 
Question. are many changes taking 
place in the business just 
now. The chief element in the new or- 


der of things is the activity of the 
State insurance departments and their 
tendency to exert a closer and closer 
supervision of the business. This ac- 
tivity is most apparent in the fire in- 
surance branch, but it is general in 
scope and includes the casualty field 
as well. There are in several States 
inquiries being conducted by the insur- 
ance departments as to the cost of con- 
ducting the business, and one of the 
most important elements in this in- 
quiry is the compensation paid to the 
agent. 

The National Convention of Insur- 
ance Commissioners appointed a com- 
mittee to investigate the expense of 
conducting the fire insurance business, 
and at the hearings of this committee 
it was noticed that special stress was 
laid on the commission phase of the 
expense element. The commissioners 
seemed to be of the opinion that the 
cost of securing the business, the com- 


mission paid to the agent, was too high. 

This inquiry was confined to the fire 
insurance business, but there was 
abundant evidence that the State offi- 
cials had similar ideas concerning the 
other branches. A very striking in- 
stance of the tendency of the insurance 
commissioners to question the amount 
of commission paid to the agent, oc- 
curred in New York recently at the 
convention of the Board of Casualty 
and Surety Underwriters. One of the 
speakers on that occasion was Super- 
intendent W. H. Hotchkiss of the New 
York Insurance Department. He pre- 
faced his prepared address with a few 
extemporaneous remarks during which 
he used the following very plain lan- 
guage: 

“I want to say also to you a thing 
which, perhaps, may seem sophomoric 
to you, but it is a thought which has 
been borne in on me in my brief ser- 
vice; that I feel certain that in the 
field of casualty and surety insurance, 
as has already been recognized in the 
life field and will probably be recog- 
nized as the result of the present in- 


‘SURETY BOND 





vestigation into the fire field in this | 


State, the cost of salesmanship of your 
commodity is considerably too 
and that retrenchment is to be the 
rule, as I hear it is to be in the State 
of New York next year—if retrench- 
ment is to be made the rule in the cas- 
ualty and surety fields of insurance in 


this country—that is the place where | 


the knife must be_ placed first.” 

The conclusions to be drawn from 
this tendency are all of the better sort. 
The most obvious thing is that casu- 
alty and surety insurance have got be- 
yond the pioneer stage; they supply a 
demand in modern business economy; 
they are commodities. All enterprises 
after passing the “boom” period, settle 
into a normal steady development; 
they do not have the intense fluctua- 
tions that marked their earlier period, 
and if sudden and big returns for little 


large, | 


effort are eliminated in the new order | 


of things, they are more than compen- 


sated for in improved conditions in the | 


conduct of the business, permanence, 


and perhaps even a greater net return. | 


Casualty insurance has come to the 
time of intensive cultivation; 
before it touched only the high places, 
it will now develop every foot of terri- 
tory; and instead of the good times 
and the “big money” being all in the 
past, the present generation of agents 


where | 


don’t know the possibilities of the busi- | 


ness. The idea of the future will be 
intensive cultivation and production 
will be on the “per acre” basis. 





A Blanket Bond for Plumbers. 





An amendment to the plumbing code, 
providing for the 
bond by the Master Plumbers’ Associa- 
tion instead of requiring a separate 
bond from each master or foreman 
plumber for the proper performance of 
the work, was passed on first reading 
at a meeting: of the Orange Board of 


filing of a blanket | 


Health some days ago. The amendment | 


read that every master or foreman 
plumber appear in person before the 
Board of Health, register his name and 
place of business and deposit a bond 
of $500. 


It provides, however, that a master | 


plumbers’ association which is 
porated may furnish a bond covering 
any of its members at the rate of $100 
for each member. 





New Jersey Agency Appointments. 





American Casualty.—V. C. Welter, 
Chester. Equitable Accident.—Peter J. 
Martin, William Johnson, Paterson. 
General Accident.—Edwin C. Stalford, 
Bridgeton. Great Eastern Casualty.— 
Truman T. Pierson, Metuchen. North 
American Accident.—S. J. Evans, Tren- 
ton. Union National Accident.—David 
N. Papik, Newark; M. Dennis Keohane, 
Camden; William P. Crooks, Jersey 
City. 


incor- | 









Take a look at our 
New York Office 


56 Maiden Lane 


THE BANKERS SURETY CoO. 
CLEVELAND 











TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect your intérests? 
We will gladly send any informa- 
tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President ° 


clients” 


he 


of Mew York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














The * EMPIRE” 
| STANDS FOR 

Aggressiveness 
{| Prompt payment of losses 
AND 

Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital, $500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PL GLASS 
PERsonac accivenr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G, BROOKS, Ase’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 





Head Office F. J. Walters 
CHICAGO Resident Manager 
Senne. 45-49 Cedar St. 
Fr. W. LAWSON New York 
Gen’l Manager °* one 
- omsaeete Elmer A. Lord & Co. 
ability, Accideat, 145 Milk » Bos 
Health, Credit, Burglary Resident to heated 
and Steam boiter ————_New Engiand 
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The Western Life Indemnity Company 
of Chicago, offers exceptional opportunities to 
men who can write business. 

Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 











A GIANT» SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Dep sit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
W :NTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 











H. G HOFF MAN 


CENTRAL NATIONAL, Chicago 
PEOPLES NATIONAL JEFFERSON FIRE 
Philadelphia || Philadelphia 
BEN FRANKLIN || GERMAN FIRE 
Pittsburgh || Pittsburgh 


NATIONAL LUMBER | DIXIE FIRE 
Buffalo Greensboro 
| COMMONWEALTH FIRE 
Dallas 





AUSTIN FIRE 
Dallas 


INTERNATIONAL INTERNATIONAL 
Ft. Worth St. Louis 


REPUBLIC UNDERWRITERS, Dallas 


r>mamzma 











All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 


VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— Fron 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per dU 


A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 5(10; $1.00 per 100 


“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 9Uc. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 








The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. 
Samples of any or all of the above sent upon receipt of 2he. 
postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 











CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 











THE COLUMBIAN 
National Life Insurance Company 


or 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
The New Columbian Policies are Unexcelled in 
Clearness and Liberality 
GOOD CONTRACTS AND TERRITORY 
FOR GOOD PRODUCERS 


Arthur H. Childs, President 








WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Quaranteed Dividend Ooupon Policy and 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST BLDG. READING, PA. 

















The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record fo 
Low Rate of Mortality. Prompt Payment of Claims, Economy of fannie 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January J,1910 - - - $45,338,923.92 


ERNEST E, CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 


FIRE ASSOCIATION went. Amarin, tT A 


Office: Company’s Building, 407-409 Walnut St. 
Ovganiged 1817. Incorporated 1620. Charter Pepetual. 
Cash Capital, $600,000. Assets, $7,801,261.56, 
B. O. Irwin, Pres. T. kh. Gonderman, Vice-Pres. 
M. G. Garrigzues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 














ORGANIZED 1865. 


Virginia State Insurance Co., _©f Richmond 








317,975.00 


GEO. L. CHRISTIAN, Pres. ROBERT LECKY, Jr., V. Pres. & Secy 








